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SEE STEADY OUTPUT PACE 


Sparks | Vash. May Ban Crowding 


Fair and Warmer 
Homesick 
Supercharger Popular 
Ford’s Credo 


ser 


By 
Chris Sinsabaugh 


HAT WITH the balmy winter 
we in the northern section 
of these United States of Amer- 
ica have been 
experiencing, 

coupled with 

the observations 

taken by Brer 

Woodchuck on 

Feb. 2, there is 

every reason to 

believe spring is 

lurking just a- 

round the corn- 

er. In fact, 

weather indica- 

A. vanDerZee tions point very 

clearly to this 
and the sages of the automobile 
industry—factory sales managers 
to you—are crystal-gazing and 
reading the tea leaves to 
strengthen their convictions that 
spring retail activities will begin 
Mar. 15, with the outlook for 
scads of business brighter than 
normal. 

. * * 

THAT’S BEEN my belief, too, 
but to reassure myself my bar- 
ometer reading of “fair and 
warmer” was correct, I have 
checked with an authority who 
can read charts and graphs much 
better than this amateur, none 
other than A. vanDerZee, Dodge’s 
general sales manager. With due 
modesty Van talked not of 
Dodge's acvtivities and prospects, 
although he has good reason to 
boast a bit if he wants to, but 
of the spring outlook of the en- 
tire automobile industry. 

. * + 


“WHILE WE HAVE had an 
open winter and the industry is 
getting more business in the 
northern sections than normally, 
I am of the opinion that business 
this spring will be very strong,” 
said Van. “The way things are 
going now the probability is that 
the industry will experience a 
general shortage in the spring not 
only of new cars but used cars as 
well. I feel this situation will be 
brought about because of the in- 
creased buying power of the 
country which is bound to be re- 
flected our way. 


“WITH US AT Dodge we are 
particularly interested in moving 
used cars and it is most gratify- 
ing to me (business of studying 
a report on his desk) to be able 
to tell you that right now Dodge 
dealers are getting a two-week 
faster turnover than at the same 
time last year. Statistically speak- 

(Continued on Page 13, Col..1) 


Prop osed Bill 
Seeks to License 


All Dealerships 


SEATTLE.—To open a new car 
dealership or repair shop in 
Washington, a concern hereafter 
would have to prove that the field 
is not crowded and that “public 
convenience” would be _ served, 
under provisions of a revolution- 
ary bill introduced in the state 
legislature. After showing this to 
be true, the new concern would 
be given a certificate by the pub- 
lic service commission. 


Declared by the bill to be a 
“business affected with the public 
interest,” dealers and repairers 
would thus come under regula- 
tions similar to those now gov- 
erning motor buses and commer- 
cial trucks. 


A “grandfather” clause would 
grant certificates to any dealer 
or repair shop in operation in 
“good faith” on Jan. 15, 1937, but 
any “fraudulent or willful mis- 
representation in the sale or re- 
pair of motor vehicles” would 
“constitute sufficient cause for re- 
voking or suspending the certifi- 
cate.” The certificates would not 
be transferable. 

Text of the bill follows in part: 

“No dealers or repairer shall 
hereafter sell or repair any motor 
vehicle for use upon the public 
highways of this state, without 
first applying for and obtaining 
from the department, a certifi- 
cate declaring that public con- 
venience and necessity require 


(Continued on Page 3, Col. 1) 


Nash Kelvinator 
Chooses Its New 
Directors’ Board 


CHICAGO.—Five former Kel- 
vinator directors and two of Nash 
Motors Co. were elected to the 
board of directors of the Nash 
Kelvinator Corp. at the annual 
meeting of stockholders here this 
week. 


C. W. Nash, formerly chair- 
man of Nash Motors, headed the 
former Nash directors elected to 
the board. The other is J. T. Wil- 
son, who has not been actively 
connected with Nash for several 
years. Nash directors who were 
dropped include Sewell Avery, 
Fred Sargent, C. H. Bliss, Robert 
F. Herrick, Emory W. Clark and 
Harold Seaman. 

The former directors of Kelvi- 
nator elected include George W. 
Mason, formerly president of Kel- 
vinator and now president of the 
new company; P. J. Ebbott, vice- 
president of the Chase National] 
Bank of New York; H. G. Perkins, 
formerly vice-president of Kel- 
vinator; Ernest W. Stauffen jr., 


(Continued on Page 17, Col. 3) 


‘Baby NRA’ Likely to Deal 
Only With Wages, Hours 


WASHINGTON. — Drafting of 
tentative new wage and hour 
legislation designed to replace 
labor features of the NRA in an 
omnibus bill was begun this week 
by Secretary of Labor Perkins. 

Indications are that the sug- 
gested law would be selected by 
President Roosevelt upon which 
to base his fight for maximum 
hour and minimum wage statutes. 
The President has definitely com- 
mitted his second administration 
to such a program. 

The chief executive is expected 
to send a message on labor legis- 
Jation to Congress’ soon, Spedker 
Bankhead said. Secretary Per- 
kins said her draft of a proposed 
law would be submitted to the 
President shortly. 

Reports have it the new bill 
will differ from NRA in that it 
deals only with labor problems 
and makes no attempt to regulate 
or control industry. Organized 
labor factions have opposed any 
attempts to revive such a dual 
function and Pres. Roosevelt has 
indicated he will not seek its res- 
toration. The new measure is ex- 
pected to be submitted to leaders 


of the American Federation of 
Labor and Committee for In- 
dustrial Organization before it is 
sent to Congress. 


At a press conference the Presi- 
dent said that his labor law pro- 
gram was still in the “study 
stage.” As reported by those who 
have seen the proposed measure 
in its present form it would: 


l Legally set up minimum wage 
and maximum hour standards 
for all industries. 


2 Stipulate legal requirements 
for healthful working condi- 
tions and workers’ safety. 
3 Insure flexibility which would 
allow certain industries such 
as coal to operate under their own 
specified “codes.” 


4 Establish machinery by which 

the federal government would 
be able to control the new indus- 
trial standards. 

There was little indication when 
the President will present the Ad- 
ministration’s bill for congres- 
sional action. It was thought he 
might wait until his program for 
reorganizing the supreme court 
has been acted upon. 


18th Gas Tax Birthday 
Costs Public $2,000,000 


NEW YORK.—The 18th “birth- 
day” of state gasoline taxes Thurs- 
day was being observed through- 
out the country by the payment 
of $2,000,000 additional taxes on 
motor fuel and the issuance of a 
warning that the upward trend 
in tax costs may make motor ve- 
hicle operation expensively pro- 
hibitive by 1950. 

The money came from the 
pockets of motorists, who have 


The Top Ten 
PASSENGER CARS 


First Ten in Registrations 
as Reported in ADN Today. 
1937 1936 
Pos. Make Pos. 
1—40,706 Ford 30,501— 2 
2—37,487 Chev. 40,006— 1 
$8—27,693 Plym. 19,522— 3 
4—12,945 Dodge 9,171— 4 
5— 9,700 Pont. 5,817— 6 
6— 8,816 Olds. 6,905— 5 
7— 8,689 Buick 5,047— 7 
8— 5,516 Huds.* 4,156— 8 
9— 4,066 Chrys. 2,232—10 
10— 3,794—Pack. 1,3438—11 
* Includes Terrapiane. 
Total All Makes 
174,051 133,854 
See Total Registrations to Date, 1937- 
1986, pages 16 and 17, this issue. 


been paying them since Oregon 
first levied the gasoline tax to 
finance roads on Feb. 25, 1919. The 
$2,000,000 represents a normal 
day’s gasoline tax payment. 

The warning was sounded by 
Baird H. Markham, director of 
the American Petroleum Indus- 
tries Committee, who said the cost 
of gasoline taxes to the average 
motorist has increased from $18.60 
a year in 1930 to $31 in 1936, and, 
if present trends continue, might 
reach $105 by 1950. 


Director Markham placed at $6,- 
169,876,693 the total cost of gaso- 
line taxes between Feb. 25, 1919 
and Dec. 31, 1936. Federal gasoline 
taxes were said to have cost $772,- 
658,000 since 1932. 


California motorist were re- 
corded as paying the largest 
amount in state taxes, $392,476,359 
since 1923. Ohio was second with 
a payment of $356,299,330 since 
1925. Pennsylvania was a close 
third, $354,130,305 since 1921. Al- 
though a state gasoline tax was 
levied in New York as recently 
as 1929, the state stood fourth on 
the list with $309,055,333, and had 
the record of paying the largest 
share of federal gasoline taxes. 

State gasoline taxes now pro- 
duce more than $650,000,000 a year. 
The state gasoline tax started at 
only one cent a gallon. 


Unbroken Flow 
To Dealers Likely 
For Rest: of Year 


GM Parley Due to End by 
Tuesday for Start of 
Chrysler Meeting 


By PETE WEMHOFF 


DETROIT. — Reported 
progress in the General Mo- 
tors-United Automobile 
Workers collective bargain- 
ing negotiations, plus the 
fact Chrysler Corp. officials will 
meet around the conference table 
with union negotiators next Wed- 
nesday, gave assurance Friday 
that production in the large auto- 
mobile plants will proceed along 
peaceful lines for the remainder 
of the 1937 model season. 

Chrysler’s conference with the 
UAW is net an innovation, the 
corporation having been dealing 
with representatives of the union 
for more than a year. Next week’s 
conference was approved by 
Walter P. Chrysler following a re- 
quest from union officials this 
week. While the request did not 
set forth the union’s plans, the 
UAW demands are expected to be 
ready for presentation by Wed 
nesday, and indications are that 
they will follow closely along 
lines now being worked out with 
GM. 

Because the Chrysler negotia- 
tions are set for Wednesday, satis- 
factory settlement of the UAW’s 
demands on GM is expected by 
Tuesday night. Since the GM- 
UAW conferences began 10 days 
ago, following a truce which evac- 
uated sit-down plants and per- 
mitted resumption of production, 
considerable progress has been 
made on union demands. A tenta- 
tive understanding already has 
been reached on five of the eight 
demands, and the remaining days 

(Continued on Page 4, Col. 2) 


Reciprocal Trade 
Act Extension Is 


O.K.’d by Congress 


WASHINGTON. — Extension of 
the reciprocal trade agreements 
act until June 12, 1940, a measure 
strongly advocated by the Amer- 
ican automotive industry, is now 
ready for the President’s signa- 
ture to make it law. 

Approved previously by the 
house, the senate Thursday after- 
noon voted extension, 58 to 24. 

The Automobile Manufacturers’ 
Assn. was formally on record in 
favor of extension, “fundamentally 
because it is believed that in- 
creased foreign trade will greatly 
improve domestic conditions; that 
employment will continue to in- 
crease, as it has during recent 
years, coincident with the increase 
of both exports and imports; and 
that American agriculture and in- 
dustry will benefit still further 
from these improved domestic 
conditions.” 





WASHINGTON. — With pass- 
enger car shipments at the high- 
est level in several years, total 
automotive exports for December 
attained a valuation of $29,624,881, 
the peak month of 1936 and the 
best figure for any similar month 
since December, 1928, when the 
total was placed at $36,029,246. 


Combined exports of passenger 
cars and trucks were up by $4,- 
725,706, or 30.6 per cent, as com- 
pared with the November total of 
$15,390,639; miscellaneous automo- 
tive products, amounting to $9,- 
508,436, showed an improvement of 
$2,970,244 or 45.4 per cent and the 
total for all automotive items, 
cars and trucks included, was up 
$7,696,050, or 35 per cent, from the 
November figure of $21,928,831. 
These statistics are supplied by 
the U. S. bureau of foreign and 
domestic commerce. 

Both passenger car and truck 
exports were improved in each 
price class and weight group as 
against the November totals. Bus 
chassis advanced from four units, 
worth $11,218, to 246 units valued 
at $107,580 for the month. 

The three leading markets for 
passenger cars remained un- 
changed—Union of South Africa, 
Belgium, and Argentina—followed 
by Australia, Mexico and the 
United Kingdom. In the truck 
field, Mexico was the leader, with 
Argentina, Brazil, Union of South 
Africa and Sweden following in 
that order. 


Auto Fatalities 
Are Up Sharply 
First Six Weeks 


WASHINGTON. — Automobile 
fatalities in 123 major cities 
totaled 1,266 during the first six 
weeks of this year, according to 
reports made public this week by 
the bureau of the census. In the 
comparable 1936 period, the total 


was 875. 

In 123 cities covered in the re- 
port represent a total population 
of 37,437,000. 

During the week ending Feb. 12, 
the 123 cities reported 187 fatal- 
ities, compared with 128 during 
the corresponding week of 1936. 

Records of certain major cities 
during the first six weeks, to- 
gether with comparisons with the 
corresponding 1936 period, follow: 
Baltimore, 30 compared with 11; 
Boston, 14 compared with 9; Chi- 
cago, 79 compared with 64; Cin- 
cinnati, 19 compared with 11; 
Cleveland, 37 compared with 20; 
Detroit, 40 compared with 26; Los 
Angeles, 79 compared with 70; 
New York, 126 compared with 69; 
Philadelphia, 43 compared with 
25; Pittsburgh, 19 compared with 
8; St. Louis, 18 er with 21. 


Million Visitors 
To Ford Rotunda 


DEARBORN. — Nearly 1,000,000 
persons visited the Ford Rotunda 
in the eight months since the 
building was opened to the public, 
the Ford Motor Co. announces. 

First opened for visitors May 
14, 1936, the building was inspected 
by 944,513 persons up to Feb. 8 
of this year. 


ance was 900,976. 


At the same tire the company 
announced that the number of 
visitors to the Rouge plant in 
1936 broke all records. The total 
number of persons who went 
through the plant last year was 
132,507. The previous record was 
set in 1929 when 121,811 visitors 
were received. 





From the opening | 
date to Jan. 1, 1937, the attend-| 
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Dee. Automotive Exports Highest Since 1928 
Total Valuation U p 35% 1, 


Over November Figure 





lo 00 Aiito Bills 


Are Introduced 


By Legislators 


WASHINGTON .—Use of motor 
vehicles continues to outrank all 
other human activities in provid- 
ing state legislators with ideas 
for new laws. 

At least 2,500 bills pertaining to 
automotive operations were in- 
troduced in state legislatures dur- 
ing the first six weeks of 1937, 
it was reported this week by the 
National Highway Users Confer- 
ence. 

Special fees and taxes levied 
against motorists and proposals 
to use highway funds for non- 
highway purposes are the subjects 
of approximately 800 measures. 
Operating requirements are pro- 
posed in at least 300 bills. Regula- 
tion of common and contract 
carriers is the topic of approxi- 
mately 200 new legislative pro- 
posals. 


Two Appointed 
By Hudson Motor 


DETROIT.—T. H. Stambaugh, 
director of national service opera- 
tions of the Hudson Motor Car 
Co., this week announced the ap- 
pointment of H. J. Hudson as 
manager of parts and accessory 


H. J. Hudson 


merchandising, and E. J. Blum 
to the executive post of technical 
service manager. Both have been 
with the company for a number 
of years. Blum has been connected 
with the company for 21 years. 
Hudson joined the national serv- 
ice organization three years ago. 


8,125 Grade Crossings 


Constructed Since ’33 


WASHINGTON. — Since the 
summer of 1933 a total of 8,125 
grade crossings have been con- 
structed or are scheduled for im- 
mediate construction with federal 
funds administered by the bureau 
of public roads. In addition stand- 
ard protection signals have been 
or will be installed at 1,872 cross- 
ings. 

This combined elimination and 
protection program, according to 
an official statement, totals 4,997 


E. J. Blum 


|railroad crossings and does not 


include an additional number 


| from which travel has been re- 


moved by relocating highways. 
Construction costs, in large mea- 
sure, have been paid with federal 
funds, but the states and rail- 
roads have provided the rights- 
of-way and paid other incidental 
costs. 


Vacation With Per Given 


To Wilkening Workers 
PHILADELPHIA.—F. W. Wilk- 
ening, president of Wilkening 
Mfg. Co., announces that all fac- 
tory employes who have been with 
the company for two or more 
years will hereafter receive two 
weeks vacation with pay each 
year. 

Each worker with a record of 
one full year’s service but less 
than two years will receive a one- 
week vacation with pay. 





CHEVROLET’S SAFETY and economy truck ended its 10,000- 
mile test run around the rim of the United States this week at city 
hall in Detroit, after two months on the road through all kinds of 
weather and highway conditions. Harry Hartz, famed racing driver 
who was at the wheel of the truck throughout this run, is shown at 
the left as he was welcomed back by John W. Smith, president of the 
common council; W. E. Fish, Chevrolet commercial car manager; and 
A. R. Cosgrove, assistant manager, left to right. 


Increasing Demand Found 


For Higher-Priced Cars 


DETROIT.—“In spite of the 
fine values being offered in today’s 
low-priced cars, there is a very 
definite trend towards the higher- 
priced vehicles,” says Joseph W. 
Frazer, vice-president of the 
Chrysler Corp. sales division. 

“Motorists in New York and 
other large cities have been buy- 
ing our Chrysler custom imperial, 
the highest-priced car in our line, 
in unprecedented numbers this 
winter,” he declared. “With the 
coming of the heavy buying 
months in the spring, we feel 
sure that these sales will increase 
both actually and proportionately. 

“It is not hard to understand 
this trend. During the depression 
years, many persons whose in- 
comes normally place them in the 
list of prospects for expensive 
merchandise of all kinds, suffered 
such heavy curtailments in these 
incomes that they were forced to 
forego the luxury of the large car 
for the economy of the small one. 
As fast as conditions permit, they 
are getting back into the luxury 
class. 

“Then, too, recovery from the 
depression brought out an entirely 
new group of persons with money. 
It was inevitable that in the fight 
to overcome the conditions im- 
posed by the lean years, earning 
ability that had not previously 
been manifest came to the front. 

“There has been a general re- 
duction in the prices charged for 
the highest-priced cars on the 
market, too. Designs have im- 
proved, better materials have been 
developed and economies have 
been effected in manufacture. 
Machines have been perfected to 
perform manufacturing operations 
that either could not be done at 
all in former days or else were so 
costly that they necessarily ran 
the price of a car up appreciably.” 


Strike Ended Quickly 


At Four Wheel Drive 


CLINTONVILLE, Wis. — Ap- 
proximately 500 workers of the 
Four Wheel Drive Auto Co. re- 
turned to work under a 30-day 
truce Tuesday, following a strike 
that lasted only a few hours. 

Company directors and repre- 
sentatives of the employes asso- 
ciation agreed to negotiate on 
demands for a 40-hour week, 25 
per cent wage increase, seniority 
rights, minimum wage schedule, 
and time and a half for overtime 
with double pay for Sunday work. 
Leaders of the employes organi- 
zation, which is an independent 
company union, said the plant is 
100 per cent organized. 





Federal Gasoline 
Tax Receipts Set 
New High Mark 


NEW YORK.—Federal automo- 
tive taxes reached a new high of 
$338,100,127 in 1936 and raised the 
total cost since the levies “tem- 
porarily” were imposed in 1932 to 
an overall amount of $1,261,670,000, 
according to reports of the bur- 
eau of internal revenue. 


Most costly of the levies is the 
duplicating federal tax on gaso- 
line, receipts amounting to $186,- 
321,449 in 1936 as against $172,262,- 
481 in 1935. Revenue from this 
levy, 
in 1936, exceeded even the col- 
lections from the 1% cent rate 
levied from June through Decem- 
ber in 1933. Total cost of federal 
gasoline taxes since 1932 has been 
$772,658,000. 


Federal lubricating oil taxes, 


levied at four cents a gallon also | 


reached a new high in 1936, total- 
ling $29,012,548. Total cost of fed- 
eral lubricating oil taxes since 
1932 has been $112,031,998. 

The balance of the $1,261,670,000 
total is made up largely of re- 
ceipts from federal taxes on new 
cars and trucks, tires and tubes, 
parts and accessories. 


Canadian Production 


Increases Over 1936 


OTTAWA.—Production of auto- 
mobiles in Canada during Janu- 
ary totaled 19,583 units, an in- 
crease of 6,281 over January, 1936, 
the Dominion bureau of statistics 
reports. The month’s output in- 
cluded 15,009 passenger cars and 
4,574 trucks, of which 9,997 pas- 
senger cars and 2,236 trucks were 
for sale in Canada, the balance 
for export. 

According to customs figures 
1523 cars were imported and 
5,314 exported during January 
against imports of 451 and exports 
of 6,622 a year ago. 


2,500 Get Wages 
Boosted 5 Cents 
At Graham-Paige 


DETROIT.—A five-cent per hour 
wage increase for all employes 
paid by the hour was announced 
Friday by the Graham-Paige Mo- 
tors Corp. 

The increase is effective Mar. 
1, officials of the corporation said, 
and raised the pay of 2,500 
workers. 





imposed at a one cent rate | 








Geahaivi Asiuaiiatl 
Distributorship 
In Detroit Area 


DETROIT. — By arrangement 
with James M. O’Dea, Inc., the 
Graham-Paige Motors Corp. be- 
ginning Mar. 1 will deal directly 
with retail dealers in Detroit and 
20 counties adjacent to this city, 
it was announced this week by 
F. R. Valpey, Graham vice-presi- 
dent and general sales manager. 

“This move affects only the area 
immediately adjacent to Detroit 
which can be served directly by 
the factory and involves no change 
in the company’s basic policy of 
wholesaling automobiles through 
distributors,” Valpey declared. 
“Graham’s factory parts and serv- 
ice department has been located 
in the building of the O’Dea com- 
pany for a number of years, The 
Detroit factory through its dis- 
tribution department will now 
supply dealers direct, thus elimi- 
nating a duplication of organi- 
zations in the Detroit territory.” 

The factory parts and service 
department will be continued at 
5940 Cass Ave., location of the 
O’Dea company, and a dealer will 
shortly be appointed by the fac- 
tory to take over retail sales at 
that location, it was said. 

The move brings to a harmon- 
ious close a longstanding business 
relationship between Graham- 
Paige and James M. (Pat) O’Dea, 
who took over the distribution of 
Graham cars in 1928 as president 
of the former Graham-Paige Co. 
of Michigan. Three years ago he 
formed the company which bears 
his name. 


Dodge Expands 


District Forces 


DETROIT.—Among changes in 
the Dodge regional set-up and per- 
sonnel are the following: 

The territory division hereto- 
fore known as the Scranton dis- 
trict of the New York region will ! 
hereafter be known as the Wilkes- 


|Barre district. E. L. O’Donoghue 


is district representative. 

The former Plainfield district of 
the New York region is now 
known as the New Brunswick 
district, represented by J. F. Net- , 
tleton. ; 

R. M. Coffey has been ennctatet | 
ruck representative in the Greens- 
boro region, with headquarters in 
Durham, N. C 

E. M. Colvin has been assigned ' 
to the Los Angeles region, as Sac- 
ramento district representative. 


Simpson Meeting ' 
With Zone Forces: 


— ; 
PONTIAC.—Organization meet-} 
ings with dealers and members of 
the wholesale staff of Pontiac Mo- 
tors are being held by C. P. Simp- 
son, general sales manager, dur- 
ing a two-week swing through the 
southeast and eastern territory. 
Simpson left Pontiac Feb. 23 for 
scheduled meetings at Cincinnati, 
Atlanta, Jacksonville, March 1; 
Charlotte, Mar. 3; Washington, 
Mar. 5; Philadelphia, Mar. 6; New 
York, Mar. 7 and 8; Boston, Mar. 
9, and Albany, N. Y., where the 
last meeting is scheduled, Mar. 10. j 
Conferences with zone mana- 
gers, district representatives, 
dealer luncheons and inspection 
of dealers’ places of business are 
included in the itinerary. f 


Regional Conference 


By NAPA Mar. 19, 20 


i 
Chicago.—The regional onsteael 
ence of the National Automobile 
Parts Assn. will be held in Chi- 
cago, Friday, March 19, and Sat- 
urday, March 20, at the Hotel/ 
Knickerbocker. 
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Wash. Bill to Permit ! New Dealers Only ‘If N sudan 


Public Service 


e Commission 


Would Govern Licensing 


(Continued from Page 1) 


that such dealer or repairer be 
so privileged. A certificate shall 
be issued to any qualified appli- 
cant thereof, without hearing or 
with hearing if the department 
deems such hearing necessary in 
the public interest, authorizing 
the whole or any part of the op- 
erations covered by the applica- 
tion and if it is found that the 
applicant is satisfactory, willing 
and able to perform the service 
proposed and to conform to the 
provisions of this act and the re- 
quirements, rules and regulations 
of the department hereunder. 

No certificate shall be granted 
if the department finds that the 
applicant is not financially able, 
properly and adequately equipped 
and capable of conducting the 
business of selling or repairing 
motor vehicles applied for in com- 
pliance with the law and the rules 
and regulations of the depart- 
ment. 

Must Show Need 


“No certificate shall be granted 
if the department finds that the 
public is already adequately 
served by properly qualified deal- 
ers and repairers in the locality 
in which the applicant intends 
to do business. 

“Application for certificate shall 
be made to the department in 
writing upon forms approved by 
the department and shall state 
the ownership, financial condi- 
tion, equipment to be used and 
physical properties of the appli- 
cant and the location of each 
selling establishment and repair 
shop which applicant desires to 
operate. 

“The department shall prescribe 
forms of application for use of 
prospective applicants and shall 
make regulations for the filing 
thereof. Applications for cetifi- 
cates shall be accompanied by the 
following fees: Application for 
selling, certificate, $25; application 
for repairing, certificate, $25. 

Sets Classifications 

“The department may from 
time to time establish such just 
and reasonable classifications of 
dealers and repairers as the spe- 


cial nature of the services per-| 


formed required, taking into con- 
sideration the size of building, 
population of the community in 
which the same is located and 
other attending circumstances 


and shall establish such just and| 


reasonable rules, regulations and 
requirements consistent with the 
provisions of this act to be ob- 
served by dealers and repairers 
as the department deems neces- 
sary and are advisable in the pub- 
lic interest. 

“The department is hereby 
vested with power and authority 
and it is hereby made its duty to 
supervise and regulate the num- 
ber of dealers and repairers in 


Hufstader Visiting 


Dealers in South | 


FLINT.—W. F. Hufstader, gen- 
eral sales manager of Buick, left 
Monday on a business tour of the 
south and western territories, in 
which he is inspecting dealer- 
ships and laying plans for a spring 
sales campaign. 

Before leaving, Hufstader an- 
nounced that Buick production 
again is in full swing and cars 
are being shipped in quantity to 
dealers throughout the country. 
“Our March output will be one of 
the highest on record with ap- 
proximately 1,200 cars a day roll- 
ing off the assembly lines,” he 
said. 

Hufstader’s itinerary includes 
Kansas City, Santa Fe, Albuquer- 
que, El Paso, Dallas, Memphis, 
Nashville, Atlanta, Jacksonville 
and other key points in Florida. 








this state and to supervise and 
regulate such dealers and repair- 
ers in all matters affecting their 
relationship with the general pub- 
lic. 
Must Show Good Faith 

“A certificate should be granted 
when it shall appear to the sat- 
isfaction of the department that 
such dealer or repairer was actu- 
ally operating in good faith on 
Jan. 15, 1937, if the applicant for 
such certificate complies with the 
rules and regulations of the de- 
partment in all other particulars. 


“Fraudulent or wilful misrep- 
resentation in the sale or repair 
of motor vehicles shall constitute 
sufficient cause for the revocation 
or suspension of a certificate. No 
such certificate shall be trans- 
ferable. 

“Every dealer and repairer op- 
erating under the provisions of 
this act shall between the first 
and 15th days of January of each 
year, file with the department a 
return showing the gross oper- 
ating revenue of such dealer or 
repairer for the preceding twelve 
(12) months or portion thereof 
and shall pay to the department 
a fee to be determined by the de- 
partment, but in no event to ex- 
ceed an amount equivalent to 1 
per cent of such gross operating 
revenue. All monies collected un- 
der this act are for the purpose 
of carrying out the provisions of 
this act and shall be paid into 
the state treasury at least month- 
ly and credited to the public serv- 
ice revolving fund. In fixing such 
rate the department shall take 
into consideration all monies cn 
hand paid in by such dealers and 
repairers to the end that the 
monies collected hereunder shall 
be neither more nor less than suf- 
ficient to cover the cost of super- 
vising and regulating dealers and 
repairers under this act. 


Repeal Conflicting Acts 
“If any provisions of this act} 


| shall be adjudged unconstitutional 


or otherwise invalid by any court | 
of competent jurisdiction, the va- 


lidity of its remaining provisions | 


shall not be affected thereby. 
“All acts or parts of acts 


which the respective provisions 
hereof become effective so far as 
inconsistent herewith. , 

“This act is necessary for the 
immediate interest of the state 
government and its existing public 
institutions and for the general 
welfare of the public and shall 
take effect immediately. 

Another measure _ introduced 
would regulate and license the 
business of those dealing in mo- 
tor vehicles, licensing dealers, 
salesmen and sales finance com- 
panies. A senate measure has been 
submitted to regulate caravanning, 
and is known as the anti-dumping 
bill. 


N. Y. Bills Would . Alter 


Diesel Fuel Taxation 
ALBANY.—Under the provisions 
of a bill introduced in the senate 
by John L. Buckley, the state 
tax law is amended relative to 
tax on diesel motor fuel by re- 
quiring records of distributors and 
reports of diesel motor fuel pur- 
chased in the state for use, in- 
stead of that consumed on the 
highway, same to be taxed accord- 
ingly. 

A second bill by Senator Buck- 
ley amends another section of the 
law, by making the tax depart- 
ment determination of motor fuel 
tax final and irrevocable unless 
the distributor shall apply to the 
tax commission within 30 days 
after notice of determination for 
hearing. The tax commission de- 
cision may be reviewed by cer- 
tiorari on application made within 
30 days after notice of decision. 


in | 
conflict with the provisions hereof | 
are hereby repealed as of the date | 


MEMBERS OF BUICK’S EXECUTIVE STAFF were on hand when the first car came off the final 


The car is a Century model. 


In Industry 


DETROIT.—Members of 
Automobile Manufacturers Assn. 
Thursday voted a _ continuation 
with parts, accessory and tire 


discount companies in the ex- 
panded automotive safety program 


Alvin Macauley, president. 

Definite gains under the auto- 
motive industry’s plan were re- 
ported by Paul G. Hoffman, chair- 
man, safety traffic committee of 
the association. 

“A more definite gain may have | 
been registered than was antici- 
pated when the national safety | 
council reported its preliminary | 
estimate for 1936,” he _ stated. 
“While indicating a fatality in- 
crease of some 4 per cent, the! 
council’s 1936 figures were based 


De Soto Canim 
Sales Clinies In 
Regional Centers 





DETROIT.—De Soto sales ex- 
|ecutives, headed by L. G. Peed, 
| vice-president, and J. B. Wagstaff, 
| general sales manager, left De- 
| troit this week to conduct a series 
of regional sales clinics at which 
a special spring sales campaign 
will be outlined. 

The purpose of the meeting, 
which will be attended by regional 
and district managers from all 
parts of the United States, is to 
lay 


first series of meetings, regional 
and district managers will take 
the story into the field, visiting 
dealers and outlining the sales, | 
advertising and merchandising 
plans of the campaign. 

First of these two-day meetings 
will open Monday in New York | 
and Kansas City. Peed will direct 
the meeting at New York. De Soto 
representatives from New York, 


will attend. Wagstaff will open 
the Kansas City session on the 
same day. Dallas, St. Louis and | 
Kansas City regional men will be 
in attendance. 


to Cincinnati 


tives from the Detroit, Atlanta 





Mar. 4 and 5. He will hold a final 
meeting in Chicago Mar. 8 and 9 | 
with men from the Chicago and | 
Minneapolis regions in attendance. 
Wagstaff’s group will move from 


Kansas City to Los Angeles to} 


present the program to Los An- 
geles and Seattle regional repre- 
sentatives Mar. 5 and 6. 


manufacturers and finance and | 


launched last year, according to | 


on the U. S. census bureau esti- | 


the groundwork for a con-| 
certed week-to-week drive on new | 
and used cars sales. Following this | 


Boston and Philadelphia regions | 


Peed will go from New York} 
where representa- | 


and Cincinnati regions will gather | 


AMA Votes Continued Aid 
’s Safety Drive 


mate for 1935. Since that time, 


the 


final census figures for 1935 indi- 
|eate a decrease from their first 
estimate, so the final 1936 figures 
| are expected to fall sharply below 
ithe council’s early estimate. 
“But whether there was an in- 
|crease or a decrease in the na- 
| tional totals, the significant fact 
is that decreases ranging from 
|.3 per cent to 18 per cent in high- 
way fatalities were recorded in 
the 18 states where aggressive 
| safety campaigns were carried on. 
“Further, eight of the country’s 
| 13 largest cities also achieved re- 
|ductions in 1936 over the preced- 
|ing year. 
| “There is one certain conclu- 
| sion that can be drawn from the 
1936 record,” Hoffman told AMA 
directors and members, “Which 
is, that states and cities with ag- 
gressive safety programs, backed | 
up by adequate and effective traf- 
fic engineering and law enforce- | 
ment, were successful in reducing | 
accidents. States and communi- 
ties, with inadequate safety pro- 
grams and enforcement, made 
records so bad as to nullify in 
the totals the good work done 
elsewhere. The crying need, there- 
fore, is for an extension of or- 








ganized safety activities in those 
states and communities where the 
record continues to be bad.” 


Touring 


assembly line following resumption of production la st week. Left to right: Harlow H. Curtice, president; 
C. T. Scannell, general manufacturing manager; H. J. C. Miller, assistant general sales manager in 
charge of the east; O. W. Young, general superinten dent, and W. F. Hufstader, general sales manager. 


Cadillac-LaSalle 
Shipments Pass 
Entire ’36 Total 


DETROIT.—Adding substantial 
weight to predictions that Cadil- 
lac-LaSalle would score the out- 
standing sales gains of the auto- 
mobile industry this year, the 
volume of orders for the 1937 
series this week passed total ship- 
ments for all of the 1936 models. 

Figures announced by General 
Manager Nicholas Dreystadt dis- 
closed shipments of the current 
models to date, together with un- 
filled dealer orders on hand, have 
just crossed the 26,000 mark. The 
factory shipped 25,905 of the 1936 
series. 

“This unusual récord is all the 
more impressive in view of the 
best January retail sales in Cad- 
illac-LaSalle history,” said Drey- 
stadt. “Despite the interruption 
in manufacturing and a conse- 
quent reduction in new car stocks 
of more than 40 per cent, our 
| dealers delivered 2,991 cars. This 
volume was 45.5 per cent above 
the previous January peak, set 
in 1928.” 

Cadillac-LaSalle assembly lines 
resumed February 15 after a shut- 
down of approximately a month. 
With the resumption of produc- 
tion the plant has been operating 
on a full time basis to fill orders 
that increased steadily in the face 
of suspended operations. 


Sedan Is Leader, 


Pontiac Production Shows 


PONTIAC.—“Probably the most 
pronounced change in body styles 
since touring cars gave way to 
sedans almost 20 years ago has 
been the trend of the last two 
years toward the touring sedan,” 
believes C. P. Simpson, general 
sales manager of Pontiac. 


“If the popularity of this type 

with its spacious built-in trunk 
continues to increase at the pres- 
ent rate it will be only a matter 
|of another year or two until the 
| straight sedan will be almost a 
| thing of the past. 
“One year ago, the straight type 
| four-door sedan accounted for the 
largest percentage of the Pon- 
tiac eight-cylinder body styles, 
with less than one-third as many 
touring sedans. Thirty-five per 
cent were straight type four-door 
sedans and only 10 per cent tour- 
|}ing sedans. 

“By the end of 1936, the straight 
type four-door sedan had dropped 
to a bare 7.8 per cent, while the 
four-door touring sedan had shot 
|up to 53.6 per cent of the total 
eight-cylinder body production. 

“The same condition prevailed 
with two-door sedan models. Here 
the straight type made up 29 per 
cent of the total in January, 1935, 





with touring sedans only 9.5 per 
cent. Now a complete reversal 
has taken place. Straight sedans 
were only 5 per cent of the total 
while touring sedans had reached 
21 per cent. 

“In the same way our six-cyl- 
inder two-door and _ four-door 
touring sedans have increased in 
popularity, and now they account 
for 30 per cent and 40.1 per cent 
respectively, of the :de luxe six 
production. 


124. Government Cars 


Bid On by Chevrolet 


WASHINGTON.—Chevrolet has 
entered a bid totaling $71,413 on 
124 automobiles to be purchased 
by the Government for custom 
department service. The average 
price is $576, with allowances for 
cars traded in by the Government. 


The bid automatically places 
the Chevrolet division of General 
Motors Corp. under provisions of 
the Walsh-Healey Act. 


The burning of gasoline in auto- 
mobiles produces enough carbon di- 
oxide each year to make 160,000,000 
tons of “dry ice.” 
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Jz anuary Factory Sales Total 379,843 Cars, Trucks 


Shows Increase Over Dec., 


Same Month Last Year 


WASHINGTON. 
in U. S.,, 


by the bureau of the census. 


The table on this page is based on 
data received from 88 manufactur- 
ers in the United States, 24 mak- 
ing passenger cars and 72 mak- 
ing trucks. Those making both 
cars and trucks have been in- 
cluded in the number shown as 
making passenger cars or trucks 
respectively. Figures for pass- 
enger cars include those for taxi- 
cabs. 


Hitler Condemns 
Strikes, Calls For 
Cheap Reich Car 


BERLIN.—Condemning strikes 
as an economic loss which takes 
years to recoup, Reichsfuehrer 
Adolph Hitler this week warned 
German automobile dealers to 
make a cheap “people’s car” or 
get out of business. Opening Ger- 
many’s annual car show, Hitler 
called on patriotic Germans to re- 
frain from buying foreign-made 
cars and invest their money in 
home-built products. 

Recent automobile strikes in the 
United States, he said, “raised 
wages slightly but involved losses 
which will take years to recoup.” 
He contrasted “the Marxist sys- 
tem, which merely aims at raising 
wages, with the present German 
system aimed at a raising pro- 
duction.” 

Der Fuehrer’s “people’s car,” 
several models of which have been 
designed, is a small, sturdy ve- 
hicle which manufacturers believe 
will cost less than $300 at the be- 
ginning. when mass production 
is perfected, the “volkswagen” is 
expected to cost around $250 each. 
Built by Mercedes-Benz, the car 
is an inclosed, almost all-metal 
four-seat car, with a two-cylinder 
motor placed over the rear axle. 
The hood in front of the driver’s 
seat is designed for baggage stor- 
age, ana the maximum speed is 
about 50 m.p.h. 

Hailing Germany’s motorization 
progress, Hitler emphasized the 
fact that Germany’s car exports 
increased 50 per cent in 1936 and 
declared that “sales of German- 
built automobiles have risen 
three-fold since 1933. Now one 
German in every 50 owns a car.” 


Bill Would Amend 


Compensation Law 


ALBANY.— Under the provi- 
sions of a bill introduced in the 
assembly by Myer Braiman, the 
workmen’s compensation law is 
amended by providing that if an 
injured employe has not worked 
a complete week, his wage rate 
shall be determined as prescribed. 

Under the provisions of a bill 
by Francis J. McCaffrey jr., new 
sections are added to the labor 
law, giving the commissioner 
power to investigate and attempt 
to adjust controversies between 
employer and employe in respect 
to wage claims, permitting him to 
take assignment and bring action 
on such claims and join any num- 
ber of such claims into one ac- 
tion, and allowing him to insti- 








— Factory 
sales of automobiles manufactured 
including foreign as- 
semblies from parts made in the 
U. S. and reported as complete 
units or vehicles, for January, 
1937, consisted of 379,843 vehicles, 
of which 309,594 were passenger 
cars, and 70,249 were trucks, as 
compared with 498,721 vehicles in 
December, 1936, 364,004 vehicles in 
January, 1936, and 289,728 vehicles 
in January, 1935. These statistics, 
comprising data for the entire in- 
dustry, were released this week 

















tute criminal proceedings for vio- 
lations of article. 

A second bill by McCaffrey 
amends the civil practice act by 
excepting from sections where 
security may be required for costs, 
those predicated on wage claim 
instituted by employe against em- 
ployer. 


Steady Production 
Seen for Rest of 


°37-Model Season 


(Continued from Page 1) 


will be spent on adjusting the 
other three and arriving at a final 
agreement on the entire group. 

Demands tentatively settled are 
national conference; abolition of 
piecework, seniority, machinery 
for settling grievances, and speed- 
up. 

The three remaining to be ad- 
justed are six-hour day and 30- 
hour week, discrimination, and 
wage-payment plan. 

Discussing the 30-hour week 
negotiations, C. E. Wilson, GM 
vice-president and one of the 
negotiators, declared: 

“I don’t think the country is 
ready for it; don’t think the in- 
dustry is; don’t think anybody 
else is, if they think very much 
about it.” 

Although it is very unlikely 
Chrysler will accede to the UAW’s 
threatened demand that it be 
made sole bargaining agent for 
all Chrysler employes, there is 
little indication that a strike will 
be necessary to bring about an 
amicable settlement of difficul- 
ties. Differences in the past be- 
tween the two sides have been 
solved around the conference 
table, and from union statements 
it appears there will be no need 
for a deviation from that pro- 
cedure. 

With an early settlement of the 
GM and Chrysler situations fore- 
seen, and with production prac- 
tically back to normal in all car 
plants, output of the 1937 models 
is not expected to be impeded by 
further labor disputes, and the 
flow of cars to dealers is expected 
to be kept steady throughout the 
remainder of the season. Ship- 
ments by GM to its dealer body 
got under way last week and will 
be at normal in another week or 
10 days, it is indicated. 

Meanwhile, following the “blood- 
less” sit-downitis in GM plants, 
the epidemic has spread like wild- 
fire in various automotive and 
non-automotive factories through- 
out the country. In contrast to 
Gov. Murphy’s tactics in permit- 
ting the sit-downers to defy prop- 
erty rights and the courts during 
the GM dispute, several states and 
municipalities in other parts of 
the country started this week to 
forcibly evict strikers from fac- 
tory premises. The result has 
been an effectual and peaceful end 
to the epidemic in those areas. 

Automotive plants in the Detroit 
area afflicted by the sit-downitis 
during the past week includes the 
Timken-Detroit Axle Co., where 
600 employes are thrown out of 
work; the Divco Twin Truck Co., 
closed due to shortage of axles, 
and the Bowen Products Corp., 
where 400 workers are affected. 





Paul Friend Is Appointed 


Wilkening Chief Engineer 

PHILADELPHIA. — Wilkening 
Mfg. Co. announces the promotion 
of Paul E. Friend to chief engi- 
neer, effective Mar. 1. 

Friend succeeds D. D. Robert- 
son, who has resigned to accept 
a position in a sales engineering 
capacity with Spicer Mfg. Co., 
Toledo. Wilson Applegate will 
succeed Friend as assistant chief 
engineer. 
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FACTORY SALES of automobiles in the United States and Canada in January, showed a good gain 
over both December, 1936 and January, 1936. This ta ble was prepared by the bureau of census of the de- 
partment of commerce. 


Automotive Sales Index 


Up 2 Points in January\ex $1, 


DETROIT. —Sales for January, 
according to the National Stand- 
ard Parts Assn. automotive sales 
index, registered 130 or two points 
above December. This is 12 per 
cent ahead of January, 1936. Av- 
erage monthly sales for the cal- 
endar year 1936 were 18 per cent 
ahead of the calendar year 1935. 

Replacement parts shipped to 
wholesalers remained unchanged, 
registering 112 in January and 
December. However, this is 27 per 
cent ahead of vanuary, 1936, which 
registered 88. 

Service equipment and tools 
shipped to wholesalers in January 
increased 13 per cent, from 100 in 
December to 113 in January. This 
is the same as January a year ago. 

Original equipment shipped to 
vehicle manufacturers for January 
showed a_ four-point increase, 
from 246 in December to 250 in 
January. January, 1937, is 15 per 
cent ahead of January, 1936, with 
217. 

Export shipments for January 
declined from 118 in December to 
92 in January, a decrease of 22 
per cent. However, January sales 
with 92 were 3 per cent ahead of 
January, 1936. 


SAE Aeronautic Meeting 


At Capital, Mar. 11-12 
NEW YORK.—The national 
bureau of standards will open its 
doors to aircraft men from all 
parts of the country during the 
national aeronautic meeting of the 
society of automotive engineers to 
be held in Washington, D. C., 
March 11 and 12. Latest scientific 
developments of these govern- 
mental laboratories will be dis- 
closed at that time. 

The SAE meeting will feature 
a discussion of European aircraft 
engines by Arthur Nutt, vice- 
president in charge of engineer- 
ing, Wright Aeronautical Corp., 
who has recently returned from 
visiting aircraft centers abroad. 
SAE President Harry T. Woolson, 
executive engineer, Chrysler Corp., 
will speak at the banquet, March 
12. Other banquet speakers will 
include Lieut.-Col. Burton O. 
Lewis, chairman of the society’s 
Washington section, and C. H. 
Chatfield, director of research, 
United Aircraft Corp., who will be 
toastmaster. 


1,000,000th Airline 
Passenger is Dealer 


CHICAGO. — Theodore CO. 
Baker, Ford dealer of 
Brookline, Mass., was the 
1,000,000th passenger carried 
by American airlines and to 
celebrate the honor he will 
receive a trip to Europe this 
spring on the dirigible Hin- 
denberg. Returning, he will 
be given his choice of pas- 
sage on the Queen Mary or 
Normandie and a cash 
award of $1,000 to cover ex- 


penses. 

He will also receive a gold 
medallion commemorative of 
the event. 





Minn. Shows Increase 


In Truck Transportation 


MINNEAPOLIS. — Transporta- 
tion by motor carriers is a grow- 
ing industry in Minnesota, accord- 
ing to an announcement by the 
Minnesota railroad and warehouse 
commission. 

In 1936, there were 3,535 trucks 
under permit in the state, an in- 
crease of 180 over 1935, most of 
these trucks being operated by 
contract carriers who haul for a 
limited number of patrons. At 
present, there are 57 companies 
that operate as common carriers, 
with permits from the commission 
to do intrastate hauling. 


Schenck Is Re-elected 


Head of Alma Motor 


DETROIT.—William W. Schenck 
has been re-elected president of 
Alma Motor Co. Two additions to 
the board of directors are E. R. 
Labadie and Oscar Gauthier, of 
Labadie, Gauthier & Co. Other 
directors, as well as officers, were 
re-elected. 

The company is now machining 
parts for its new drives and has 
completed plant modernization 
and addition of production ma- 
chinery to launch manufacture of 
the new drives, it was stated. The 
plant is at Alma, Mich. 








nae Salon Sales 


xpected to Pass 
000. 000 Mark 


CHICAGO.—Final tabulations of 
attendance at the 14th annual mo- 
tor salon, exhibiting every Ameri- 
can-made car in the Edgewater 
Beach hotel, reveals 55,743 persons 
viewed the 1937 models during the 
nine-day show. 

The attendance almost doubled 
the previous record of 29,000, and 
greatly increased public buying 
power is reflected in the number 
of actual sales and prospects, ac- 
cording to William M. Dewey, 
managing director. According to 
a poll of the dealers, $230,000 in 
actual sales have been made, and 
from deals now in progress and 
prospects gained at the show, 
$1,400,000 in sales are assured by 
spring. 

Ending of the automobile strike 
just before the show opened, 
thereby making possible reason- 
ably prompt delivery of all makes 
and models, had a great psycho- 
logical effect on the public and 
accounts considerably for the in- 
crease in crowds and sales. 


Chicago Dealers Raise 


$1,500 for Flood Victims 

CINCINNATI.—The $1,500 flood 
relief fund, raised by Chicago 
dealers and employes, has been 
distributed to service men in this 
area as follows: Cincinnati $920, 
and Louisville, $580. 

According to Harry T. Gardner, 
general manager of the Cincinnati 
Automobile Dealers Assn. who 
handled the fund, the money was 
distributed to 46 local men on a 
ratio of cash relief based on 
amount of loss. 


$200,000 Prizes Offered 


In Are-Welding Contest 
CLEVELAND.—To encourage 
scientific study and interest in 
arc welding, the James F. Lin- 
coln arc welding foundation is 
offering $200,000 in prizes for the 
best papers on various phases of 
the subject. 

In addition to the main awards 
of the contest, prizes are also 
being offered in various sub- 
classifications, including automo- 
tive engines, bodies, frames, trail- 
ers, and industry machinery, in- 
— petroleum, and steel-mak- 
ng. 
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Dealers Unanimously Oppose Sit-Down Strikes 


of Pi Property 


Rights Held Fundamental 





ADN’s 


Inquiring Reporter This Week Asked 


The Following Question: 


“What is your opinion of sit-down strikes? What means 
would you suggest to cope with the situation?” 


DETROIT. — Dealers in four 
widely separated sections are un- 
animous in opposing sit-down | 


strikes, a survey | automotive 


by ADN’s In- 


‘Sit-down strikes are a terrible 


foes If something is not done 


they will spread not only in the 
field but also into 
other lines of industry. This un- 


quiring Reporter | lawful way of gaining settlement 


indicates. 

Holding plants 
until the labor 
union’s demands 
are met is un- 
American, auto- 
mobile dealers 
believe, and 
steps should be 
taken immedi- 
ately to stamp 
he NO x out the practice. 

The most pop- 
ular remedy for 
the strikes, in 

the opinion of the dealers, is legis- 
lative action stopping them once 
and for all. Dealers agree that 
the act itself is unlawful and 
should be treated as such. Con- 
cessions to sit-downers should not 
be made and arbitration should 
be arranged by other means, the 
Inquiring Reporter was told. A- 
mong the suggestions from deal- 
ers were legislation prohibiting 
sit-downs; a federal law govern- 
ing such situations; closing plants 
and shutting off heat, light and 
water and prosecution of sit- 
downers. 

Any official playing along with 
sit-down strikers is violating his 
oath of office, one dealer believes. 
Another declared that “governors 
should have backbone enough to 
come out as Gov. Hoffman has in 
declaring such strikes will be 
speedily dealt with.” 

George S. Daniels, vice-president, 
Daniels Wells, Inc., Pontiac, Oak- 
land, Calif.: “They are illegal—a 
dangerous form of racket. They 
are not sensible and do nobody 
any good, not even those taking 
part. They are a menace to com- 
munity, state and nation and 
should be stamped out with the 
same directness, effectiveness and 
positiveness by which the gang- 
ster mobs were stamped out by 
the G-Men.” 

Phil Davis, Chrysler-Plymouth, 
Oakland, Calif.: “This is the first 
thing I have ever heard of that 
the factories have to worry about. 
Eventually they will fall heir to 
the dealers problems.” 

M. C. Gale, president M. C. Gale, 
Inc., Ford, Oakland, Calif.: “It is 
un-American for a minority to 
control a majority. It is unfair to 
the American worker. Legislation 
should be effected immediately 
which will provide for arbitration 
between workers and employers 
and the self-appointed dictators 
should be eliminated from the 
councils.” 

Ottis Larson, Larson Nash Mo- 
tor Co., Denver: “Sit-down strikes 
are law violations and should not 
be tolerated. We hear a lot about 
state’s rights. States where sit- 
down strikes occur should exer- 
cise these rights and enforce the 
law in this regard. Governors 
should ‘have backbone enough to 
come out as has Gov. Hoffman of 
New Jersey in declaring such 
strikes will be speedily dealt 
with.” ” : 

Gene Arnold, Central Chevrolet 
Motor Co., Denver: ‘Men have 
the right to strike. They also have 
the right to quit a job if they are 
not satisfied. They do not have 
the right to occupy another man’s 
property against, his will or in 
any. way .«damage.another’s prop- 


vi 


erty. Joker shouldbe ‘a. federal 


tion.” ° 


ig thig & 
Co., conard, James, James, Moto 








of a problem should not be put up 
with but should be discouraged 
at once. It is a matter for the 
federal government to deal with 
as I see it.” 

Ed O’Shea, O’Shea-Rogers Mo- 
tor Co., Lincoln, Neb.: “The sit- 
down is an_ insidious’. threat 
against all industry. It should be 
ruthlessly stamped out by execu- 
tive authority.” 

E. T. Wingo, Mowbray Wingo 
Co., Lincoln, Neb.: “This idea is 
too dangerous to tolerate. Prop- 
erty rights should be respected 
and protected.” 

G. S. Keeley, Keeley Motor Co., 
Lincoln, Neb.: “First I would try 
negotiation. However, when men 
go into the sit-down stage, the ar- 
bitration period should be very 
brief.” 

J. V. Miller, Miller Cobb Chevro- 
let Co., Lincoln, Neb.: “This new 
strike mania is another bit of 
bunk imported from Europe. No 
executive can play along with it 
and not violate his oath of office.” 

R. A. Balcom, Nelson Chevrolet 
Sales, Inc., Chevrolet, Chicago: 
“There is no question in my mind 
that sit-down strikes are illegal. 
They have been so ruled in the 
courts. The only thing to do is to 
close down the plant as a solution 
of the situation. That is about 
the only alternative the manu- 
facturer seems to have.” 


W. E. Butler, Butler Motors, 
Inc., Hudson-Terraplane, Chicago: 
“Sit-down strikes are unlawful, 
because the sitters have no busi- 
ness staying inside the plants. 
Heat, light and water should be 
turned off, and a writ for re- 
moval should be issued by the 
authorities. Perhaps we should 
also go back to medieval times, 
building a moat around the plant, 
and segregate the sitters so that 
contact with them is impossible.” 

A. L. Newton, president, Glidden 
Buick, New York: “Workers are 
within their rights to strike or 
seek solutions of labor problems, 
but without hesitation I say that 
this method of sit-down strikes is 
entirely illegal and steps should 
be taken to nip them in the bud. 
It is one of the first laws of 
civilization to protect home and 
property and sit-downers as law 
violaters should be prosecuted.” 

Edward E. Bates, Bates Chev- 
rolet, Bronx, N. Y.: “In the first 
place sit-down strikes are illegal 
and a violation of property rights. 
I believe that the workers should 
hold a conference with employers 
first if labor conditions aren’t to 
their liking. Then if a satisfactory 
agreement isn’t reached and a 
strike is found necessary all work 
should be suspended. However, to 
control these situations a peace- 
ful means is always best. The in- 
tervention of armed forces always 
causes hard feelings. toward the 
corporations involved, even if they 
are within their rights.” 

R. Cunningham, Manhattan- 
Pontiac.: “Sit-down strikes are an 
unnecessary evil, as a result of 
the General Motors strike we have 
had to let one-third of our force 
go and business does not war- 
rant the rehiring of these men. 
To cope with these situations the 
states should make laws to pros- 
ecute thé leaders of thé sit-down 
strikes. All I know about these 
strikes is what I read in the daily 
press, but the automotive strike 
has hurt u&S tremendously.” 





FINAL DETAILS FOR A SERIES of sales meetings, to be con- 
ducted by Chevrolet throughout the country in the next 10 days, were 
mapped this week at a conference between W. E. Holler, general sales 
manager, and his two chief assistants. Left to right: H. B. Hatch, 
assistant general sales manager for eastern half of country; Felix 
Doran jr., assistant for the western half, and Holler. 


‘Financiers are Behind 


Unions,’ F ord Charges 


SAVANNAH, « Ga. (UTPS).— 
Henry Ford advises all. workers 
to “stay out of labor organiza- 
tions” and charges “international 
financiers are behind the labor 
unions.” 

The Detroit automobile manu- 
facturer, in an authorized inter- 
view here, also criticized the pro- 
posal to increase the number of 
supreme court justices. 

“International financiers,” said 
Ford, “are behind the labor unions 
because they want to control in- 
dustry and kill competition. They 
are the cause of all these strikes. 

He said he opposed the plan to 
revise the federal judiciary be- 
cause “it gives one man too much 
power, more power than the con- 
stitution defines. 

“The supreme court now is ideal. 
Changes over the years have seen 
to that. But if it is suddenly in- 
creased to the proportions con- 
sidered, then it ceases to be a 
court at all.” 

Ford was interviewed at his 
Bryan county (Georgia) winter 
estate, about 20 miles from Sa- 
vannah, where he and Mrs. Ford 
are living in their newly-com- 
pleted winter home. 

“A man loses his independence 
when he joins a labor group of 
any kind,” Ford said, “and he 
suffers as a result. “Competition 
in industry will guarantee work- 
ers a fair wage, but labor unions 
destroy this competition. “It is 
organizations of this type that 
lead up to war. 

“I am thoroughly convinced that 
the cure for strikes and other 
labor difficulties is a high mini- 
mum wage. “It is the less-skilled 
man, working on the smaller wage 
scale, who causes trouble when 
his income is insufficient for his 
family needs. Merit, skill and abil- 
ity take care of the salaries of 
the higher-paid men. 

“A high minimum wage has 
been our policy since 1914. Indust- 
ries must arrange to take care 
of the expense of this.” 

Ford reiterated his belief that 
farming ought to be closer to 
industry and asserted “there is 
no need for idleness in this 
country today.” 

Born on a farm himself, Ford 
believes the laboring man should 
spend a part of his time in the 
field, another part in the factory 
and have some time for study and 
recreation. He said workers should 
have an opportunity to own a 
garden, even if industry must 
furnish the necessary land. 

“Farmers in turn should take a 
real interest in the school their 
children attend. They ought to 
see that their sons and daughters 
actually learn to do something. 
They're all hooked together—edu- 
cation, farming and industry.” 











\Oldsmobile Fetes 
Retail Salesmen 
For °36 Records 


LANSING.—Recognition of the 
efforts of retail salesmen, who 
contributed to Oldsmobile’s 1936 
sales record of more than 200,000 
cars, has been given in a series of 
parties just concluded in the key 
cities of 31 sales zones. 

The guests included the 100 
Oldsmobile men, “salesleaders,” 
who sold the highest dollar vol- 
ume during the year, and 2,395 
others, “salesmakers,” whose in- 
dividual sales records exceeded the 
average for their respective zones. 

Climaxing each party was the 
presentation of salesleader’s and 
salesmaker’s merit emblems and 
the award of prizes. 


Retail Financing 
Of New Cars Up 
12% in January 


WASHINGT ON. Dollar volume 
of retail financing of new pas- 
senger automobiles for January, 
1937, shows an increase of 12 per 
cent compared with January, 1936, 
and an increase of 74% per cent 
compared with January, 1935, ac- 
cording to preliminary estimates 
by the department of commerce. 
Compared with December, 1936, 
there was a decrease of 33 per 
cent. 

Percentages are based on daily 
average figures, with each busi- 
ness day of the week weighted ac- 
cording to the relative volume of 
business as determined by experi- 
ence in the trade. Comparisons of 
January, 1937, with the same 
month of previous years, and the 
percentage changes from Decem- 
ber to January in past years are 
shown below: 

Comparisons of January, 1937 

With the Same Month of Pre- 

vious Years 
January, 1937 was: 
higher than January, 1936 
higher than January, 1935 
higher than January, 1934 
higher than January, 1933 
higher than January, 1932 
higher than January, 1931 
44.8% higher than January, 1930 
33.6% higher than January, 1929 
December-January Changes 
Percentage Changefrom December 


January, —33.2 
January, —15.3 
January, 
January, 
January, 
January, 
January, 
January, 2 

Estimates are based on figures 
reported to the bureau of the cen- 
sus by a sample group of large 
finance companies in continuous 
operation since 1929. The dollar 
volume of these organizations rep- 
resents over three-fourths of the 
automobile finance business writ- 
ten by all finance companies re- 
porting to the bureau of the cen- 
sus, it is stated. 


12.3% 
74.5% 
227.1% 
243.6% 
169.4% 
99.4% 


434.2 


Chevrolet Wholesale Force 
To be Honored on ’36 Sales 


for men who already belong to 


DETROIT.—Presentation of All- 


America selling team honors to 
members of the Chevrolet whole- 
sale organization, whose outstand- 
ing work in 1936 gave the com- 
pany leadership in the industry 
for the seventh time in 10 years, 
is the principal objective of two 
extended trips to which H. B. 
Hatch and Felix Doran jr., as- 
sistant general sales managers, 
will devote the next 10 days. 
Hatch and Doran will also dis- 
cuss with the company’s field men 
the program on which Chevrolet 
is relying, in 1937, for its second 
consecutive million-car year—a 
program involving redoubled ef- 
fort in both sales and advertising, 


|with newspapers receiving heavy 


appropriations. 

The two sales executives, as- 
sistants of W. E. Holler, vice- 
president and genera] sales man- 
ager, will officiate at business 
meetings and All-America ban- 
quet in regional headquarters’ 
cities throughout the country, 
Hatch in Detroit, Buffalo, Boston, 
New York and Atlanta, and Doran 
in Chicago, St. Louis, Dallas and 
Oakland, Calif. 

In recognition of the exceptional 
selling ability shown by the whole- 
sale organization in 1936, a total 
of 1,157 All-America memberships, 
the company’s most coveted 
honor, will be presented this year, 
of which 1,058 will be presented 
to men in the field and the: re- 
mainder to men comprising the 
central office personnel. Of the 
total, 966 represent repeat awards 





the organization, and 191 new 
members. The latter will receive 
the diamond-set gold key sym- 
bolic of the All-America, while 
those already on the roster will 
have their present keys engraved 
signifying another year of mem- 
bership. 

At the business sessions in the 
nine cities, Chevrolet’s sales and 
production operations will be out- 
lined to the wholesale organiza- 
tion. Chevrolet officials reported 
this week that attainment of a 
6,000-a-day capacity is now in 
sight, which assures dealers of 
quick delivery on both passenger 
cars and trucks. A series of dealer 
meetings will be held throughout 
the regional and zone organiza- 
tion immediately following the 
present wholesale organization 
sessions. Approximately 100,000 
orders are now on Chevrolet deal- 
ers’ books, it was stated this week. 


The Detroit meeting, for the 
wholesale personnel of the Flint 
region, will be held Monday. 
Hatch will preside and, at the All- 
America banquet in the evening, 
will present All-America member- 
ships and emblems to 146 winners 
of that honor in this territory. 


Fuel Collections Rise 


JACKSON, Miss—Howard Dyer, 
motor vehicle commissioner, reports 
that .gasoline tax collections during 
January totaled $753,640, as com- 
pared with $688,587 in January, 1936. 
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Happy Birthday To Who? 


ee years ago this week a bright legislator, in 
the sovereign state of Oregon, conceived what the 
world then acclaimed the most equitable method of taxa- 
tion yet devised—the gasoline tax. Under the terms of 
this law it was clear to all that the rate of taxation would 
be in ratio to the weight of the vehicle, the speed of the 
vehicle and the number of miles traveled each year. Best 
of all, the funds thus collected were intended to be used 
solely for the purpose of building new highways. In this 
way the motor vehicle was put on a pay-as-you-go basis. 

Because of its evident fairness to motorists, the gasoline 
tax quickly became the most easily collected tax in Amer- 
ica. This fact alone, in late years, has changed what at 
first seemed a blessing into a bane. Legislators, pressed 
always to find new sources of revenue, have been too prone 
to take the easy way—added gasoline taxes. For years 
motorists suffered in silence as new imposts were made 
by state, county and city until in some sections a seven- 
cent tax was placed upon a 15-cent gallon of gasoline—a 
50 per cent levy on the very life blood of individual trans- 
portation in this country. At present the average daily 
gasoline tax bill is $2,000,000, and it is estimated that 
more than $6,000,000,000 have been collected from motor- 
ists since the tax was first inaugurated. 


This staggering burden even has not caused great con- 
sternation among car owners who are happy to pay their 
share for the privilege of driving and for the upkeep and 
building of highways upon which to drive. The most 
serious offense against these willing tax-payers now is the 
increasing tendency to divert highway funds collected 
through licenses and gasoline taxes to other than highway 
purposes. This is nothing short of fraud, and the per- 
petrators of the fraud are defrauding themselves as well 
as the motorists. Increased taxation of motorists can lead 
only to one thing—a reduction of motoring with the 
corresponding reduction in tax collections. 

Under these conditions we believe that 18 years of 
supine submission to steadily increasing taxes and con- 
stantly swelling diversions should be more than plenty, 
for even the most patient. It is high time now to act. The 


industry as a whole must join with motorists in a united- 


front demand not only for tax reduction but for state con- 
stitutional amendments insuring that funds collected from 
motorists be used for the benefit of motorists. 


A New Fisher Guild 


a by the Fisher Body Corp. that the 
scope of its Craftsman’s Guild this year has been 
broadened to include scholarships for prize-winning auto- 
mobile body designs may afford us some insight into what 
the automobile of 20 years from now may look like. The 
remarkably high degree of craftsmanship, which the 
Fisher contest in the past has brought to light, gives some 
inkling of the creative genius.which may be expected to 
be revealed in this new competition. In any case the com- 
petitors this year will be the buyers of the next genera- 
tion; what they think they will like in their cars in years 
to come may prove helpful to designers all down the line. 


Bottoms 
Down 


By Pete Wemhoff 


SEVEN-YEAR ITCH—A_ parasitic 
disease causing great irrita- 
tion; easily contracted. 


ABOUT EVERYBODY knows 
something about the itch, its 
milder form and its seven-year 
variety. Not much difference be- 
tween the two, except that one 
scratches longer and has worse 
effects. 


It’s much the same _ about 
strikes. An occasional outbreak 
of the strike-itch is generally 
looked upon as a healthy sign 
and easily cured. That is, unless— 

Law and order breaks down 
with it, and reason is blown to 
the wind, 


Then the mild rash quickly 
scratches into a good old-fash- 
ioned seven-year itch, as it’s been 
doing in the two-week interim 
since the declaration of the truce 
in the General Motors strike, 
which brought about evacuation 
of the plants. Gov. Murphy’s 
lapse in upholding the nation’s 
laws during the latter irritation 
has permitted a ridiculous spread 
of the sit-down plague. Neither 
the baker nor the candlestick 
maker has been spared. Just be- 
cause the itch wasn’t killed at its 
source, practically every worker 
in the country is now afflicted. 

Even the bosses, in an attempt 
to bring the epidemic to a halt, 
haven’t been immune. 

oe . * 


LEADER OF THIS group is 
Walter Fry, president of the Fry 
Products Co. here which makes 
seat cushions for the motor car in- 
dustry. For 108 hours he staged 
a doubleheader with his sit-down 
employes, and, entrenched in his 
office, he held out until strikers 
reached an agreement with him. 
Fighting itch with itch, in this 
instance, apparently was the cor- 
rect antidote. 


Nor have some bosses gone to 
such pains in halting the labor 
rash. 


Warned of an approaching epi- 
demic of the seven-year itch in 
their plants, several owners beat 
workers to the trigger by shutting 
the factories “until further no- 
tice.” Plagues don’t spread so 
swiftly when employes have to 
stand up outside in the cold. 
Sooner or later they find out it’s 
much nicer to be inside working 
and drawing pay. 

Probably the most effective pre- 
ventative so far used is “escort- 
ing” the sit-downers. Apprized of 
an existing itch, foremen or plant 
managers readily accede to the 
strikers’ demands. 

“Why certainly, boys,” runs the 
foreman’s line. “All of you come 
right alone with me, so you can 
tell the big boss over in the other 
building exactly what you want. 
He’ll be glad to grant whatever 
you ask.” 

* * * 


WHEREUPON THE “boys” are 
quietly “escorted” out—and the 
plant doors locked behind them. 

Meanwhile, it appears not all 
high public officials sanction Gov. 
Murphy’s “bloodless” settlement 
of the GM strike, which has led 
to more blood-spilling elsewhere 
than could possibly have happened 
during the GM irritation. 

Giving his personal views, 
Secretary of Commerce Daniel C. 
Roper declared: 


“Any sit-down strike that under- 
takes to take over private prop- 
erty is a serious and fundamental 
thing and in my opinion would not 
be long endured by the courts.” 

The courts ruled thus in Mich- 
igan during the GM strike, but—. 

However, during the past week 
in other states, workers afflicted 
with the itch have been forcibly 
evicted from plants. The result 
has been peaceful stoppage of the 
disease in those areas. 

Any doctor would tell you evic- 
tion of afflicted workers from an 
infected plant will prevent an 
epidemic of the seven-year itch, 
or any other itch, for that matter. 
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The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors, Readers 


are invited to use this space for 


voicing their opinions or ideas. 


Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Production 


Do you know where I can get 
weekly or monthly reports on the 
number of automobiles produced? 
That is, the number produced by 
each company such as Chevrolet, 
Hudson and Ford.—Hartingh W. 
Babcock, Mackenzie high school, 
Detroit. 

Epitor’s Notre: Production esti- 
mates and revised totals are pub- 
lished weekly in ADN’s pink sheet, 
which appears every Wednesday. 


Interesting 


We are very grateful to you for 
your courtesy in supplying infor- 
mation as to the development of 
trailers in the United States, and 
note that we can expect very soon 
a number of issues of the Trailer 
Trade Section of Automotive Daily 
News. 


This information will be very 
interesting to us and we wish to 
thank you for your co-operation 


Error 


In the story which you ran on 
page 14 of your Feb. 20 issue on 
Studebaker exports, a slight error 
occurred. 

In the last paragraph, the copy 
in the sentence in question as we 
gave it to you, read as follows: 

“Nineteen thirty-five showed a 
further improvement, while we 
went over the top in a big way 
last year with shipments totaling 
111.2 per cent of 1929’s figures.” 

As the sentence was printed, it 
reads— 


“The next year showed a further 
improvement while we went over 
the top in a big way last year with 
shipments totaling within 11.2 per 
cent of 1929’s figures.” 

A slight difference, you must 
admit.—O. C. Dahlman, advertis- 
ing manager, Studebaker Export 
Corp., South Bend. 





and courtesy in this matter.— 
Douglas S. Cole, Trade Commis- 
sioner for Canada, New York City. 


Thankful 


First, let me thank you for the 
Pink Sheet containing such a vast 
quantity of automobile statistics. 
Also, I assure you that we ap- 
preciate the strike extras. 


To show you that we are not 
asleep regarding the situation, I 
am clipping from a press proof of 
our Feb. 1 issue my lead editorial 
and I am also enclosing another 
editorial that I have written but 
as yet not scheduled, expressing 
my opinion and that of Frank 
Holland, relative to the labor 
trouble in your city. 


I saw Cully Cobb yesterday, he 
having made a trip to Dallas to 
address the Texas Hardware Deal- 
ers’ Assn. In reply to a question 
from me he stated that the money 
due Texas farmers for participat- 
ing in the 1936 conservation pro- 
gram amounts to about $40,000,000 
and will be distributed during the 
next 90 days. Oklahoma farmers 
will receive approximately $15,- 
000,000 and other southwestern 
states in proportion. There will be 
close to $80,000,000 or $90,000,000 
distributed in that manner by 
Apr. 1—Frank A. Briggs, Editor, 
Farm and Ranch, Dallas, Tex. 


| Coming Events 


MARCH 

{- 5—Chicago. American Society for Testing 
Materials. 1937 Regional meeting and 
committee week. Palmer House. 

i- 6--North Bergen, N. J. 
automobile show. 

2-5— Philadelphia, Seventh Annual 
tive Maintenance Demonstration. 
inal Commerce Bldg. 

9-12—Pittsburgh. Third Annual Automotive 
Maintenance Industries Show. Motor 
Square Garden. George A. Ley, show 
manager. 


Hudson-Bergen 


Automo- 
Term- 


APRIL 
National Petroleum Assn. 
Semi-annual Meeting. Cleveland 


15-16—Cleveland. 
34th 
Hotel. 

19-24—London, England. International Assn. 
for Testing Materials. Second Interna- 
tional Congress. 

24-28—Chicago. Illinois Automotive 
Fourth annual automotive exhibit. 
Pier. 


Assn. 
Navy 


MAY 
2—Milwaukee. American Foundrymen’s 
Assn. 4lst annual convention and ez- 
position. Milwaukee Auditorium. 
14-21—Tulsa, Okla. International Petroleum 
Exposition. 
17-21—Detroit. American Society of Mechanical 
Engineers. Spring convention. 
20-23—San Francisco. Secend annual Automo- 
tive Maintenance show. Civic Audi- 
tortum 
29-Sept. 6—Cleveland, 
sition. 


1937 Great Lakes Expo- 


JUNE 

i- 3—Colorade Springs, Colo, American Pe- 
troleum Institute. Mid-year meeting. 
Broadmoor Hotel. 

21-24—Chicago. Automotive Engine Rebuilders’ 
Assn. 15th annual convention. 

28-July 2—New York. American Society for 
Testing Materials. 40th annual meeting 
and exhibit of testing apparatus and 
equipment. Waldorf-Astoria Hote. 
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DELLIS CRANE, 
working on the assembly 
line, has been on the 


Buick payroll for 20 years 


SPEAKING for myself and 16,000 
other Buick workmen—we’re mighty 
glad to be back on the job! It’s been 
tough to stand by, knowing how eager 
thousands of people were to get one of 
these great cars. And it’s a grand feel- 
ing now to see the wheels turning and 
the line rolling, and to watch those 


big, handsome babies pouring out reg- 


y) 


ch a 
ular as clockwork! There’s power in 
them, and style, and comfort — and 
when you see them made, like I do, 
you know they’re packed with good, 
honest workmanship as well as top- 
notch engineering. We’re proud of 
those Buicks, and the way you’ve 
taken to them, and we’re going to 


get yours to you as quick as we can. 


)* 3 
y ™ 


y 
rT: Lela 


(The above advertisement appeared during the past week in 1,550 newspapers with 31,361,534 readers) 





WASHINGTON. — America to- 
day leads the world in good roads 
with close to 1,000,000 miles of im- 
proved roadways and more than 
100,000 miles of concrete roads 
which cost $35,000 a mile, accord- 
ing to Harry R. Daniel, speaking 
for the United States Department 
of Commerce, in a radio broad- 
cast last Saturday, devoted to 
the story of the automobile. The 
talk was one in a series being 
broadcast by the department of 
commerce every Saturday after- 
noon at 3:30 EST on great Ameri- 
can industries. 

Divided roadways to separate 
opposing streams of traffic and 
clover-leaf turns with over-passes 
and underpasses to do away with 
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Radio Broadcast Tells Story of Automobile 


America Leads the World 
With 1,000,000 Miles of Road 


level crossings will be the features 
of the highways of tomorrow, the 
speaker believes. 
Parade of Cars 

“If we could turn back this af- 
ternoon about 40 years to 1896, 
we should find that there were 
only about half a dozen gasoline 
automobiles in the United States! 
The Americans who built these 
first cars were Charles E. Duryea, 
Elwood Haynes, Henry Ford, 
Charles King, and R. E. Olds. 

“Forty years later, in 1936, there 
were over 28,000,000 cars in Amer- 
ica, one for every five persons in 
our nation. Imagine a parade of 
these cars, extending all the way 
around the country, touching at 
the four corners, New York, Seat- 


PREVENTS BLINDI 


tle, San Diego, and Jacksonville. 
This gigantic loop would be 8,600 
miles long with nine solid lanes of 
cars packed bumper to bumper. 
This would be a real traffic jam! 
Almost seven and one-half of these 
traffic lanes would be filled with 
passenger cars, while more than 
one and one-half of the lanes 
would be occupied by trucks and 
buses. School buses, alone, would 
make up one single column 455 
miles long. Every two blocks along 
this 8,600-mile road we would find 
a motor vehicle dealer, ready to 
sell more cars, and between every 
two of these dealers would be one 
or two service garages. And the 
filling stations would stand only 
132 feet apart!” 

With regard to the early history 
of the automobile and the strug- 
gles of the industry to its present 
commanding position, Daniels 
points out: “To overcome one of 
the early dangers, that of fright- 


NG FROM GLARE 


TUR 
MAKES NIGHT DRIVING EASY 


Outsells All Other Driving Lights 


buy. Order your Safetylights now and be 


@ Safetylight is taking its rightful place 
among the leading approved accessories. 
Car owners are recognizing the advantages 
of a powerful driving light as never before 
—and dealers who sell Safetylight are find- 


ing a market that is ready and willing to 


Safely light 


WORLD'S MOST POWERFUL 
DRIVING LIGHT 


ready to cash in on the greatest national 
advertising campaign ever put behind an 
auxiliary light. The profit is excellent anc 
installation is easy. Write for information. 


UNITY MANUFACTURING COMPANY, CHICAGO 


ened horses, an American genius 
of 30 years ago patented the Hor- 
sey Horseless Carriage. This gaso- 
line buggy had a wooden model of 
a horse stuck out in front of it in 
order to fool the horses. In fact, 
almost every conceivable kind of 
car was manufactured in those 
early days, and there were over 
1,000 different makes of pioneer 
American cars! Looking back over 
some of these names is like 
thumbing through an old family 
album. For example, how would 
you like to take a ride this after- 
noon in the Kerosene Motor Sur- 
rey? Or the Buggycar, the Bug- 
mobile, the Ben-Hur, or even the 
Dodo? 
Many Stories Told 

“Many are the stories told of the 
days when to ride in a motor-car 
was the great American adven- 
ture. One manufacturer used to 
advertise, ‘Nothing to watch but 
the road.’ A customer wrote in to 
the factory that he was tired of 
watching the same piece of road. 
Another early make of car boasted 
that it had wooden wheels, wooden 
axles, and a wooden frame, to 
which an unhappy motorist added: 
‘Wooden run.’ 

“But in spite of jokes and hard- 
ships, the lusty infant industry 
grew rapidly. And here is a point 
worth remembering—the Amer- 
ican automobile industry was 
created by struggling young men 
who came in from the farms to 
work in the shops. They built the 
first American cars with their own 
hands, and in spite of every dis- 
couragement they kept on tinker- 
ing with them until they would 
run. 

“And in spirit, this giant in- 
dustry has stayed young. The 
same youthful spirit of enterprise 
has made each year’s car better 
than the one before: 

“Most of these improvements, 
by the way, are in parts of the 
car which you and I never see. 
For example, some of the parts in 
the modern engine are accurate 
within one ten-thousandth of an 
inch. And to attain such accuracy, 
precision tools are used which can 
measure within one one-millionth 
of an inch! Perhaps it will help 
us to imagine what this means, if 
we take a piece of bar steel one 
foot long and one inch square and 
place this bar of steel in a vise. 
Now, if a fly alights on one end 
of the bar, the weight of the fly 
would bend the steel one one-mil- 
lionth of an inch.” 


Many Suppliers 


Daniels reports that every state 
in the union and many foreign 
countries supply the materials 
from which American motor cars 
are built and in turn, America 
supplies most of the world’s auto- 
mobiles. “Sometimes, in this great 
foreign trade, strange difficulties 
are encountered by our salesmen. 
For example, it is reported that in 
India, an automobile painted 
green cannot be sold because in 
that country green is bad luck. 
And a maroon car cannot be used 
in Japan because the color maroon 
is reserved for the Emperor’s 
household. In China, to drive a 


yellow car means that the owner} 
| units 


is in mourning.” 


Minneapolis Is Honored 


For Its ’36 Safety Rating 


MINNEAPOLIS.—From a traf- 
fic fatality standpoint, Minne- 
apolis was Minnesota’s safest city 
in 1936, in its population class. 

Mankato, Red Wing, Cloquet 
and Two Harbors were winners 
in the other population groups, 
standings just announced by the 
Minnesota public safety commit- 
tee reveal. 

Presentation -of. plaques -repre- 
senting these safety honors will 
be made by Gov. Elmer A. Benson 
at a dinner here March 2, A. V. 
Rohweder, chairman of the safety 
group, has announced, 





°37 Ford Almanac 
Being Distributed 


DEARBORN.—Filled with facts 
and information, the Ford Home 
Almanac for 1937 is being distrib- 
uted free this week to homes 
throughout the country by dealers 
of the Ford Motor Co. 

In addition to the time of sun- 
rise and set, adjusted to each lati- 
tude; moon phases, eclipses and 
the usual other information given 
in almanacs, the Ford Home Al- 
manac also provides material deal- 
ing with ancient and modern 
prophecies; sea mysteries that 
generations of research have not 
solved, and other miscellany. 

There are also short articles 
dealing with the views of Henry 
Ford on various subjects, as well 
as an article showing in detail 
what he has done with the $13,- 
000,000,000 which the public has 
paid for Ford cars and trucks 
since the Ford Motor Co. began 
business in 1903. It is pointed out 
that, of this vast sum, the com- 
pany retained for itself but 6.4 
cents out of every dollar, spending 
the remainder, totaling nearly 
$12,500,000,000, for wages, taxes 
and materials. 


Neb. Bill Seeks 


Drivers’ Exams 


LINCOLN, Neb.—Sponsored by 
the Nebraska safety council and 
the state highway department, a 
drivers’ license bill, which will 
revolutionize driving in Nebraska, 
has been reported to the floor of 
the legislature. Authority to en- 
force the act is given the state 
sheriff. 

The bill requires that all opera- 
tors of motor vehicles report for 
examination Sept. 1, 1937 and be 
examined biennially thereafter. 
Tests of sight, hearing, mental 
faculties, and knowledge of the 
rules of the road are to be made. 
The record of the applicant for 
carefulness in driving must also 
be submitted. Under the present 
law, the applicant merely reports 
to the county treasurer, pays 25 
cents, and secures a certificate. 
There is no examination. 


For new drivers’ licenses the 
fee would be $1, for renewals, 75 
cents. The county treasurer would 
be paid for his clerical work, and 
the remainder of the fees would 
go to the state sheriff for enforce- 
ment of the law. 


NIGKELGRAMS 
Sete SO ete 


One of the most amazing 
come-backs has been the return 
to popularity of the bicycle. 
Cycling clubs have sprung up all 
over the country and the rail- 
roads found it profitable to run 
“cycling” trains to rural areas 
on week-ends last summer. 
Bicycle manufacturers are said 
to have produced several million 
in a year, as compared 
with about 400,000 units per 
year in the heyday of its _popu- 
larity. New Departure, pioneer 


|producer of the coaster brake, 


has‘ been producing coaster 
brakes at the rate of 7,000 a day 
or about two million for the year 
and is said to be supplying about 
80 per cent.of the brakes used 
today. Internal shaft and certain 
other parts of this unit are made 
of special Nickel Alloy Steels 

which are case hardened 


THE to resist wear. 


INTERNATIONAL 


NICKEL COMPANY 


INC. NEW YORK, N. Y. 





AUTOMOTIVE 


SAFETY-STEEL | 
CONSTRUCTION 


HAYES SAFETY MONO-STEEL 
LIFETIME eee oe ee 
Alll-steel chassis, frame, walls, roof 
all-electric-welded into one tigid 
unit, and tri - insulated — com- 
fortable in all weather. 


AUTOMOTIVE 


STRAIGHT-LINE 
ASSEMBLY 


MOVE OVER! Here comes 


the 5-Star Final in Trailers! 


@ Trailers are tops among today’s money-making 
opportunities and Hayes is tops among trailers! Look: 
Hayes is built by automotive people in an auto- 
motive plant and sold and advertised in big national 
space in the automotive way! Hayes doubles profit 
with passenger AND business fleet business! Where 
will you head in a year from now? Get in touch 
today for a huge season, a great futurel Dept. 573 
HAYES TRAILERS, Division, Hayes Body Corpora- 
tion, Grand Rapids, Michigan. 


Built in Canade by Canadien Top and 
Body Corporation, Ltd., Tilbury, Ont. 


HAYES 
NATION-WIDE 


AUTOMOTIVE 
ADVERTISING 


TURD S te i HAYES 


PASSENGER CUM RU UR Ae 
TRAILERS Saeehe 


) BUSINESS & bet Tl 
I. T. PAY- ou OF-1 





meee mee eR 


EE mm are PS Mg TRIE BST ONE STOEL I at er te ee ee 


10 


AUTOMOTIVE DAILY NEWS, SATURDAY, FEBRUARY 27, 1937 


Speed Limit on Highway 


Opposed by N. Y. Motorists 


ALBANY.—Opposition to estab- 
lishment of any fixed speed limit 
on state highways was voiced by 
representatives of motorists’ or- 
ganizations at a public hearing 
this week on 100 bills affecting 
motor vehicles. 

A flat $3 registration fee for pri- 
vate automobiles was advocated. 

Regulation of outdoor advertis- 
ing, which will be discussed fur- 
ther at a continuation of the 
hearing tomorrow, was both as- 
sailed and defended. 

The principal contention voiced 
about a fixed speed limit was that 
such a fixed maximum would tend 
to become the minimum speed at 
which motorists would drive, and 
that faster driving would be stim- 
ulated. 

Theodore Pratt, of the New 
York State Motor Truck Assn., as- 
serted that under a 50-mile-an- 
hour limit set in one bill it would 


FROM A CONSTANT EFFORT TO ANTIC- 
IPATE our customers’ needs, the trend 
of the automotive industry and the de- 
mand for new metals, came LEKTROKAST 
—the finest and most thoroughly refined 
electric furnace alloyed iron possible 


to produce. 


Anticipation of the demand for LEKTRO- 
KAST led us to build a complete, new 
electric furnace division, with the finest of 
modern equipment, capable of producing 


electric furnace iron in quan- 
tities to take care of the 
largest demands of the auto- 
motive industry. 

But, contrary to the old 


be difficult to obtain convictions 
of persons arrested for reckless 
driving at a lesser speed. 
William J. Gottlied, of the au- 
tomobile club of New York, de- 
clared that some persons could be 
guilty of reckless driving while 
traveling 30 miles an hour, while 


under other conditions speeds of | 
50 miles an hour or more would 


not be reckless. 


The present law provides no 


fixed speed limits outside of mun- | 


icipalities; it states that there 
shall be no presumption of reck- 
less driving at rates up to 40 miles 
an hour. 

Senator Desmond spoke for his 
bill to regulate outdoor advertis- 


ing. He declared that such regu- | 


lation was necessary for safety 
and to preserve scenic beauty. 


George Meany, president of the | 


state federation of labor, argued 
that limitation of outdoor adver- 


zation. Right 


fondest hopes. 


tising would put out of work) 
| many persons engaged directly or 
| indirectly in such advertising. 

The proposal for a $3 fixed reg- | 
istration fee for private automo- | 
| biles was warmly greeted by the 
|spokesman for the _ motorists’ 
groups. Under present law fees 
| vary from $10 to $30 a year, ac- 
cording to weight of the automo- 
bile. 


Budd Increases Wages 

In Its Philadelphia Plant 

PHILADELPHIA. — Edward G. | 
Budd, president of the Edward} 
G. Budd Mfg. Co., announced this | 
week a general wage increase for | 
employes of the company’s Phila- | 
delphia plant. The increase,| 
amounting to 7 per cent, is the| 
second vo be placed in effect by 


days. The previous wage increase 
was made effective Dec. 15, and 
| the present one Feb. 16. 

The new increase will affect 
about 5,450 employes. On an an- 
| nual basis, the combined increases 
amount to over $1,000,000. 








ANTICIPATION 


proverb, anticipation was far behind reali- 


from the opening day, the 


demand for LEKTROKAST exceeded our 


Its quality, too, has equaled 


or bettered the anticipation of our custom- 
ers, for the demand is ever growing, based 


on continued use and larger repeat orders. 


peLERTRUKAST ¥ 


ALSO MANUFACTURERS OF 


LEKTROKAST may furnish the answer to 
some of your production difficulties. If you 
have any troubles with faulty castings for 
dies, why not let our highly specialized 


sales and engineering exec- 
utives talk to you about 
LEKTROKAST. Their services 
are, of course, offered with- 
out obligation to you. 


the company within the past 2e| 





For-Hire Truck Operators 
To Study Pa. Law Changes 


HARRISBURG, Pa., (UTPS).— 
A request has been made by W. 
A. Sutherland, general manager 
of the Pennsylvania Motor Truck 
Assn., Inc., that members of the 
public service commission com- 
mittee call all interested for-hire 
truck operators to a meeting to 
suggest amendments and discuss 
House Bill 851, which sets up a 
new public utility commission and 
the regulation of motor trucks. 


“This is the most 


association was organized,” Suth- 
erland stated. “As the bill is far- 
reaching it will be a law under 
which you will have to operate for 
many years and we should move 
carefully but swiftly, as you will 
notice the effective date of this 
bill is Mar. 15, which means that 
it is bound to go through the 
house and senate and be signed 
by the governor with considerable 
speed.” 


Brokers, common carriers, com- 


|}mon carriers by motor vehicle, 
| contract carriers hy motor vehi- 


cle, a forwarder, rates, tariffs and 
an interpretation of the trans- 


|portation of passengers or prop- 


erty are defined in the measure. 


Among the items concerning 
for-hire truck operators contained 


|in the bill, introduced Feb. 15 by 


Rep. Achterman and Rep. Omin- 
sky, are: facilities and require- 
ments of the operations of a com- 
mon carrier; common carrier con- 
nections with other lines; the 


liability of common carriers; new | 


regulation of contract carriers by 


|motor vehicle; a classification of 


contract carriers and brokers, and 


certain requirements as to per-| 


mits; interpretation of dual opera- | 
| brackets 


tion; requirement of financial re- 
sponsibility for brokers; transfer 
of permits and licenses; the issu- 
ance of securities by contract 
carriers; filing of contracts by 
the contract carriers; minimum 
rates of contract carriers; ac- 
counts, records and reports of the 
contract carrier. 


Designation of agent for service 
of process; temporary permits 
and licenses; a clause allowing 
the commission to go back at ad- 
joining states when they place 
a utility tax on the people; in- 
vestigation of rates and facilities 
for service; insurance and finan- 
cial responsibility; license plates 
and bringing about co-operation 
between the department of re- 
venue, bureau of motor vehicles 
and the P. S. C.; the right of the 
inspector of the P. S. C. to arrest 
on view; protection of existing 
certificates; assessment on public 
utilities for the expenses of the 
commission; penalty for illegal 
operation by contract carriers and 
brokers; provision of a period in 
which common carriers and for- 
warders have to apply for certi- 
fied rights, but which does not 
make it compulsory for the com- 
mission to grant them, and pro- 
tection of people who have ap- 
plications pending before the pres- 
ent commission. 


Bill Would Ban 
Trailers in City 


NEW BRITAIN, Conn.—Use of 
trailer for dwelling purposes will 
be unlawful within the city limits 
under the terms of a revised code 
of building ordinances proposed 
by the building commission and 
now being considered by the or- 
dinance committee of the board 
of aldermen. 


Following is the proposed or- 
dinance: 


“No structure of the trailer type 
of conveyance shall hereafter be 
located or placed on any lot in 
the City of New Britain for the 
purpose of providing living quar- 
ters for any person or persons. 
This shall not prevent the tempor- 
ary storing of a trailer on any lot 
in a business district for the pur- 
pose of sale and shall not prevent 


important | 
move that has come up since your | 














the housing of a trailer in a resi- 
dence district provided said trailer 
is located at all.times in an ac- 
cessory building that complies 
with the requirements of the law 
regulating buildings of that type.” 

The requirement of a garage or 
other suitable housing for trailers 
kept in residential areas is ex- 
pected to draw some objections, 
as Many owners customarily leave 
their trailers out of doors. The 
implied ban on trailer camps ap- 
plies only to the future, as there 
are no such camps within the city 
limits at the present time. 





| Tag Charges 
Vary Widely 


In Provinces 





VANCOUVER, B. C. — In all 
provinces of Canada the owner of 
an automobile has to pay for a 
license, but there is no agreement 
as to the best basis on which to 
levy the charge. 


In the Prairie provinces the li- 
cense fee is charged according to 
wheelbase, though in no two prov- 
inces are the charges exactly 
alike. All show sympathy for the 
aged by offering a reduction in 
the fee for a car of ripe years. In 
the United States there is a ten- 
dency to keep old cars off the 
highways in the interests of 
safty. 


British Columbia charges by 
net weight with a tariff of charges 
that shoots upward in the higher 
like an income tax 
schedule. 


Down east the charge in Nova 
Scotia, New Brunswick, Prince 
Edward Island and Quebec is so 
much per 100 pounds or per 100- 
weight, though Quebec, in the 
manner of some high-class hotels, 
adds a “plate charge.” 


Ontario is content with none of 
these methods, but charges ac- 
cording to a combination of cylin- 
ders and horsepower. The humble 
driver behind four cylinders gets 
off with $7, while the plutocrat 
who purrs along behind 16-cyl- 
inders pays $40. 


Operators’ licenses are all the 
way from free to $5. In Prince 
Edward Island the operator gets 
off free, in Saskatchewan he pays 
59 cents, in Nova Scotia, Ontario, 
Manitoba and British Columbia 
he pays $1, in New Brunswick he 
pays $2, and in Quebec he pays 
$5. 


ICC to Modify 
Insurance Rule 


WASHINGTON.—After having 
listened for about six months to 
discussions about the alleged in- 
equities of its insurance rule VIII, 
the Interstate Commerce Commis- 
sion last week ordered further 
modification of the rule, thereby 
granting temporary relief to af- 
fected carriers and underwriters. 

The controversial rule provided 
that insurance coverage for motor 
carriers had to “be written by in- 
surance companies legally author- 
ized to transact business in each 
state in which their policies cover 
the operation of the insured mo- 
tor carrier.” 


Many of the small insurance 
companies, which heretofore had 
written a large part of the motor 
carrier coverage, interpreted the 
rule as pronouncing not only their 
own death sentence but also that 
of thousands of carriers who, it 
was contended, would find it 
difficult, if not impossible, to buy 
insurance from the larger com- 
panies. 

American Trucking Assns., Inc., 
the Virginia Highway Users 
Assn. and other organizations 
pleaded for a revision of the rule. 
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An old-fashioned phrase...always in use... between 
Chevrolet and its dealers 


ao There are a few things which never go out of style, and one of 


them is friendly cooperation, as practiced by Chevrolet and its 
dealers. Chevrolet’s willingness to do everything in its power to advance its 
dealers’ interests . . . and their willingness to do the same thing for Chev- 
rolet... have made this organization’s achievements the example and the 
NEW MASTER DB. LUXE envy of the entire automobile industry. . NEW MASTER CHEVROLET 
(Complete Line of 6 Body Types) Thus, Chevrolet gives its dealers an exceptionally liberal contract .. . (Complete Line of 6 Body Types) 
The modern car for the millions, that builds for them products of outstanding quality and value... and extends —_ Winning ever-increasing demand among 
the millions Uke beat of all every selling aid to help them to attain maximum profits. aE See er See 
Thus, too, Chevrolet dealers have given this company absolute leader- 
ship in passenger car and truck sales during seven out of the last ten years, 
including the year just closed, when all previous Chevrolet selling records 
were broken. 
The phrase, “What can we do for you?” epitomizes the spirit of the 
Chevrolet organization, and this spirit brings ever-increasing rewards to 
Chevrolet and its dealers, year after year. 
CHEVROLET MOTOR DIVISION, General Motors Sales Corporation, DETROIT, MICHIGAN 


NEW CHEVROLET TRUCKS A CONTRACT WITH THREE 
AND COMMERCIAL CARS DEFINITE ADVANTAGES 
America’s first choice for more power 1. Cooperative Assistance. 
2. Stability. 3. Profit. 


r gallon—lowe 
per gallon—lower cost per load. FOR ECONOMICAL TRANSPORTATION 


sg SR Oe aC 


WHEN YOU HAVE THE © Lisp, YOU HAVE FRIENDS 





DETROIT.—Stressing the fact 
that a modernized lubrication de- 
partment is impressive in its ap- 
peal to even the most particular 
customers because it is “charact- 
eristic of Cadillac and La Salle 
refinement,” every Cadillac and 
LaSalle dealer and distributor in 
the country is receiving this week 
the suggested backgrounds as ap- 
proved by the combined Cadillac 
and LaSalle service departments. 

Accompanying the circulars, 
which describe the backgrounds 
and gives details of the equipment, 
a letter from the service depart- 
ment points out that many deal- 
ers have already found that a 
modernized lubrication depart- 
ment commands greater service 
profits. 

The standardized Cadillac-La- 
Salle background, as developed by 
the service department, is distinc- 
tive in appearance and made up 
in a combination of five colors 
with chrome-plated strips. Indi- 
rect illumination is used in con- 
nection with the main panel, and 
the dealers’ attention is called to 
the fact that the main panel and 
any number of side panels may 
be used according to the volume 
of business. 

Provision is made for the deal- 
ers firm name, and the main panel 
itself carries the two car names 


IN MAY, 1935 


“In May, 1935,” writes 
Robert C. Crist, Covered 
Wagon distributor in 
Chicago,“you gave us the 
Covered Wagon franchise 
and within two months we 
became, as we 
were told, the 
largest trailer 
dealer iin 
America. In 
December of 
the same year 
we decided to 
completely 
separate Cov- 
ered Wagon from our au- 
tomobile business. We 
moved into one of the 
finest buildings on Mich- 
igan Avenue. Sales grew 
by leaps and bounds and 
we have expanded until 
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Cadillac-LaSalle Joins Lubrication Dept. Drive 
itkis 1 Added Profits ‘meme 


From Modernized Service 


as well as announcing specialized 
lubrication. 

In the letter to the distributors 
and dealers it is pointed out “that 
if you get the owner’s lubrication 
business you have the first call 
on him for the balance of his car 
requirements which includes re- 
pairs, adjustments and the sale 
of seasonal accessories.” 

Included with the illustrated 
circular is a folder which points 
out to the dealer that the Cadil- 
lac-LaSalle equipment meets 
every lubrication service require- 
ment. On the outside page of the 
circular is a reproduction of the 
Automotive Daily News pictorial 
history of lubrication which ap- 
peared in the 1936 Automotive 
Almanac which depicted the prog- 
ress in lubrication methods from 
1910 to 1936. Cadillac-LaSalle 
service promotion section added a 
reproduction of the background 
for 1937 as approved for the 
dealers. 


Gulf Adds Offices 


TOLEDO.— Lease of the entire 
third and fourth floors of the 
Nicholas building, largest office 
building here, to the Gulf Refining 
Co. for its district offices is a move 
toward expansion of the refinery 
facilities on the Maumee river. 


now we have more than 
88,000 square feet of floor 
space. Our association 
with Covered Wagon has 
been profitable, pleasant 
and satisfactory—in fact, 
the most pleas- 
ant and most 
satisfactory we 
have experi- 
enced in 34 
years of our 
merchandising 
career.” Hun- 
dreds of other 
automobile dis- 
tributors and dealers are 
MAKING MONEY with 
Covered Wagon. Maybe 
your territory is still 
open. Write today. C.I.T. 
Floor Plan and Time 
Payment Financing. 


COVERED WAGON COMPANY 


528 CASS AVENUE - 


- MT. CLEMENS, MICH. 


Originators and World’s Largest Trailer Coach Builders 








CADILLAC AND LA SALLE dealers have been instructed of the value of modern lubrication equip- 
ment. Shown here is the officially approved background for modernized lubrication sections. Complete 
equipment is within easy reach and the whole set-up is one of cleanliness and efficiency. nv the unit 


is a canopy. 


Dealers Urged to Check 


Air Pressure in Tires 


DETROIT.—Constant checking | tire 
of factory-recommended air pres- 
sure in all tires of owner’s cars 
appears to be one of the keynotes 
of service for 1937. 

Practically every factory serv- 
ice manager in the industry is 
suggesting to dealers that more 
attention should be given to the 
amount of air in tires as a means 
of preventing accidents through 
improper steering because of un- 
balanced air pressures in the front 
wheels. The same is urged for the 
rear tires to obtain better cars 
performance as well as operating 
economy. 

Thousands of letters are being 
sent out to dealers showing that 
checking tires, while apparently a 
courtesy service, will insure better 
owner satisfaction. Some of the 
letters have tables and other data, 
and point out that owner contact 
at the time of checking the tires 
will result not only in many in- 
creased sales of tires but that 
other service work can be sold as 
well. 

Chief among the points shown is 
the safety in driving with the 
front tires inflated to the pounds 
of air recommended by the fac- 
tory. It is shown that when the 
front tires show variations of as 
little as a few pounds, driving is 
out of balance which at a high 
rate of speed will militate against 
perfect control on the road. 


The dealer is urged to check 
rear tire pressures as well, it be- 
ing pointed out that the better 
performance the car gives the 
more the owner sill be satisfied 
with the car he has purchased. It 
is being ghown that when either 
rear tire or both are under-in- 
filated the effect on the car is not 
as serious as the mental condition 


tires are below the pressure rec- 
ommended by the factory, then 
the first effect is the actual slow- 
ing up of the automobile. The car 
loses its getaway at stop signals, 
speed is affected and tests have 
shown that over a given distance 
of 50 miles, low-inflated tires will 
cause an increase in gasoline con- 
sumption because of the drag set 
up. 

Next in importance is the in- 
creased mileage obtained from the 
tires themselves. With fully in- 
flated tires all around, there is 
little likelihood of tire scrub when 
meking turns. The tires take the 
turns almost evenly in front and 
according to the differential in 
the rear axle. Consequently, the 
decreased amount of wear gives 
longer tire life. 

The dealers are being advised 
that tire gauges should be check- 
ed periodically for accuracy. 

Many of the tire companies are 
co-operating with the movement. 
Their phase of the subject is 
based upon owner recommenda- 
tion of their particular brand of 
tire and the fact that the owner 
has been free from accidents. 
They are stressing the safety 
angle. 

The movement is also being fol- 
lowed up by makers of devices 
which check the actual air pounds 
delivered to the tires, and one con- 
cern quotes figures which show 
changes in acceleration due to low 
pressures. 

One of the factory letters points 
out, “see that the owner gets ac- 
celeration which every owner 
wants; less tire wear which every 
owner wants, and more miles per 
gallon which they all want, and 
you will have a booster for the 


of the driver. If either or both car you are selling.” 


Better Than 
Ever 


DIVISION OF BORG- WARNER CORPORATION 


Utah Is Seeking 
Regulation Over 


Used Car Sales 


SALT LAKE CITY, Utah—aA 
bill introduced in the Utah legis- 
lature would regulate the sales 
of used cars by non-resident deal- 
ers. Such dealers would be re- 
quired to register the machines 
brought into Utah for sale, and 
have to provide a bond to guaran- 
tee title delivery to purchasers 
and to back up their representa- 
tions generally. 


Utah is expected to have ade- 
quate fair trade legislation as a 
result of the labors of the present 
session. Three bills have already 
passed the house with but one 
dissenting vote each. They are a 
fair trade bill, an unfair practices 
bill, and a bill to create a state 
trade commission. 

The only open opposition to the 
bills is coming from club women 
of Salt Lake City. They are call- 
ing the program an attempt at 
price-fixing. The measures, now 
in the senate, have drawn on the 
best features of the NRA, it is 
pointed out by cheir sponsors. 


Used Car Dealers Fight 


License Dicrimination 


JACKSON, Mich. — Objections 
have been filed by eight local 
used car dealers in an attempt to 
keep the city commission from 
immediate consideration of an 
ordinance to license all local es- 
tablishments that retail used au- 
tomobiles, 

Among the objections to the 
civic proposal are that it would 
license only the used car dealers, 
who state in their petition that 
they feel that retailers of new au- 
tomobiles also should be licensed, 
if any license is to be imposed. 


Tennessee Enacts Law 
On Fair Trade Practices 


NASHVILLE, Tenn. (UTPS).— 
With the signature of Gov. 
Browning attached, a fair trades 
bill, passed last week by the Ten- 
nessee senate now is law. 


The law makes it possible for 
manufacturers to stipulate the 
retail prices of trade-marked 
goods and forbids the retail price 
of such articles below the con- 
tracted or advertised price. 


Walker Named Director 


AKRON, O.—Ray Walker, presi- 
dent of the Walker Sales Co., has 
been named a director of the Akron 
District Automobile Dealers’ Assn. 
to fill the unexpired term of the 
late Daniel Breen, vice-president and 
general manager of the Conart Sales 
Co., who was killed in an air crash 
recently. The term will expire Dec. 
1 when the election of the associa- 
tion is held. 
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ing, this means we are getting the 
turnover once in six weeks as 
against eight a year ago, or an 
improvement of about 25 per cent. 
The open winter has helped bring 
this about. I find, too, that many 
of our dealers who usually store 
used cars in late winter have 
found their markets so brisk that 
this is not the case now. Prices, 
too, have been fairly firm. 
* x * 


“I LOOK FOR a rapid move- 
ment of the trade-ins this spring 
because then outside work will 
begin and there will be many not 
owning cars now who will buy 
and also many who also will be 
in the market for a second auto- 
mobile, a used car that can be 
used for utility purposes. 

“The factory has been working 
with its dealers to bring about 
efficiency and honesty in used 
car operations. We ask that there 
be fewer sold ‘as is’ and that the 
dealers stand back of the sale 
just as they do with new cars. 
Dodge, and its dealers are putting 
used car operations on a higher 
plane by these methods, I feel.” 

* * * 


THE FLOODS did not hit 
Dodge dealers as hard as might 
have been expected after reading 
the newspaper stories. Business 
right now has snapped back to 
normalcy in most of the flood 
areas so far as Dodge is con- 
cerned. Damage done by the ris- 
ing waters was to dealers’ estab- 
lishments, which will need reno- 
vating, but in most cases dealers’ 
stocks were moved in time so 
losses were comparatively small. 
Another contributing factor that 
made for smaller losses was the 
fact that Dodge dealers at the 
time of the flood had compara- 
tively small stocks of new ve- 
hicles on hand because of the big 
retail sales since announcement 
time. 

* 7” « 

PRESIDENT ROY Faulkner of 
Auburn-Cord is chasing up and 
down the West Coast at the pres- 
ent time. Which makes me 
homesick, for ’twas just a year 
ago today as of date of issue 
that the column’s conductor ar- 
rived in Los Angeles for an 
alleged vacation in the land of 
unusual weather. And _ while 
Faulkner is away the assembly 
line at Connersville is turning out 
Cord front-drives at the rate of 
about 12 a day. The bulk of the 
business is being done with the 
supercharged Cord which sells at 
$400 more than the run-of-the-mill 
product. Three times now Faulk- 
ner has had to step up his pro- 
jection on this particular model. 

. * ~ 


BROWSING THROUGH the 
Ford Home Almanac for 1937, 
just out, I note with interest the 
statement that the sales volume 
over the years has reached the 
astonishing total of $13,238,668,992, 
representing what the American 
public has paid for more than 
24,000,000 Ford cars. Of this Ford 
has actually made $844,571,782, or 
6.4 cents out of every dollar taken 
in. For wages, taxes and mater- 
ials Ford has spent $12,394,097,210, 
or 93.6 per cent. 

a * 7 

OVER THE signature of the 
founder of the company is the 
Ford credo, “To People Who Want 
Something for Nothing.” Call it 
a platform if you will, it is re- 
markable for its simplicity and 
directness and in keeping with 
what always has characterized 
Henry Ford’s dealings with the 
world. 

“There are some things we re- 
fuse to do to sell a car,” Henry 
Ford writes. “We like sales, but 
fair-dealing and the confidence 
of our customers are desirable 
too. For one thing, we refuse 
poison anyone’s mind against an- 
other make of car. We. know 
what our car is and what it will 
do, and we are ready to tell you 
about that. But to imply defects 
in-another car is not_our business. 

“We have done our utmost. in 


encouraging intelligent buying of 
motor cars by showing purchasers 
how to protect their own interests. 
All that a good producer asks is a 
customer who knows quality when 
he sees it. An intelligent pur- 
chaser will speedily conclude that 
only a bad product requires bad 
sales methods. 
om * * 


“WE REFUSE, also to adopt 
the role of tricky trader—that is, 
pretending to offer you a larger 
trade-in allowance and taking it 
away from you in some other 
way. Ford trade-in values are 
high, but we do not make fic- 
ticious allowances in order to get 
a sale which may otherwise be 
disadvantageous to the buyer. 
Our dealers take used cars upon 
a system of values, not by hag- 
gling or barter. 

“In this world no one gets 
something for nothing, although 


there are many ways of making 
people think that they do. The 
sure way to get value for value 
is, first, by being yourself willing 
to deal on that basis, and, second, 
by dealing with a concern that 
has no other policy.” 

7 * * 

IN BOTH THE vanDerZee in- 
erview and in the Ford credo 
‘he used car bobs up frequently, 
which makes me wonder if the 
present generation knows that in 
the formative days of the in- 
dustry this vehicle was referred 
to as a second-hand car. Makers 
and dealers, after the first decade, 
discovered there was a sale resist- 
ance to the term “second-hand 
car,” so that was consigned to 
the scrap heap and “used car” 
came into the automobile nomen- 
clature. 

And can you remember when the 
automobile was termed a “plea- 
sure car?” That was supposed to 
have a sporting appeal that sold 
automobiles but when we got into 
the Great War and Uncle Sam 
started bearing down and insist- 
ing that manufacturers should 
not make luxuries Al Reeves and 


Production of the new V-8 La Salle, Cadillac 


and Cadillac-Fleetwood 
Cadillac history. 


is the heaviest in 


One reason for this record-breaking sales rate 


is big reductions in price. The new V-8 La Salle 
is the lowest-priced La Salle of all time. Prices 
of the new V-8 Cadillac are the lowest in twenty- 


six years! 


Another reason—equally important—is the 


even finer quality of these cars. 


Nothing has 


been sacrificed for the sake of lower price. 


In fact, the 125-horsepower La Salle with its 
Cadillac-built V-8 engine, and the 135-horse- 
power V-8 Cadillac have been decidedly ad- 


vanced in every 


respect—in size, in roominess, 


his associates in the old National 
Automobile Chamber of Com- 
merce changed to “passenger 
car” so as to prevent the stoppage 
of manufacture of automobiles for 
public sale. It took some time 
to popularize this but it was done 
and from now to the end of the 
chapter it will be “passenger car.” 


Mich. Employers Urged 


Not to Waive Exemption 

DETROIT. — Michigan employ- 
ers are warned by the Automotive 
Parts & Equipment Manufactur- 
ers, Inc., against waiving the 
$6,000 payroll exemption provided 
under the Michigan unemploy- 
ment compensation law. 

The Michigan unemployment 
compensation committee has urged 
employers to waive the exemption 
because, although one’s Michigan 
tax is increased through the 
waiver, the federal tax is de- 
creased by the same amount. The 
APEM, however, warns that em- 
ployers waiving the exemption run 
the risk of finding the federal 
government will not allow a credit 
for the extra payment made to the 
state. 


LCA Uh 


BUYING LASALLE 


at a Record-Breaking Kate! 





Blast Lifts His Car 


Out of Hole Alright 

RICHMOND, Va. (UTPS). 
—A Frederick County 
(Maryland) motorist, irked 
at the condition of roads in 
the Thurston section, boiled 
over about it. In fact, he 
blew up his automobile. 

L. I. Gregg, of Dickerson, 
along with other residents, 
has been protesting in 
words against impassable 
highways. He was en route 
home one night when he hit 
a mud-hole. Neighbors 
and garage men found their 
efforts to free the machine 
only caused it to sink deep- 
er in the muck. 

Somebody suggested dy- 
namite. Motorists, lined up 
behind Gregg’s 1926-model 
car, took up a collection, 
with which Gregg obtained 
several sticks of dynamite 
from a near-by farm. The 
blast lifted the machine out 
of the mire and dropped it, 
a mass of wreckage, along 
the side of the road. 


in comfort, in beauty, and in performance. 


Such remarkable values are certain to further 


increase the net profits of Cadillac-La Salle 


dealers, even above their 28 per cent gain last 


year. For 1936, Cadillac-La Salle dealers also 


reported that their average new car gross 


profit was greater than the average price of 


used cars traded in. Cadillac-La Salle sales mean 


money in the bank. 


Add to these facts the fast growth of the 


La Salle market—a market that almost doubled 


in 1936—and you will agree that a Cadillac-La 


Salle franchise is too profitable to overlook. 


Look into the Cadillac-La Salle franchise today. 


Your inquiry will be held in complete confidence. 


*Delivered prices at Detroit, Mich., subject to change without notice. This price includes all standard 
accessories. Transportation, State and Local Taxes, Optional Accessories and Equipment—Extra. 


CADILLAC MOTOR CAR DIVISION, 


General Motors Sales Corporation 


DETROIT, MICHIGAN 


2860 CLARK STREET 














Profits Up 50 





Dealer Builds U p Business 


On Cleanliness, Equipment 





CHEYENNE, Wyo.—Moderniza- 
tion of the lubrication department 
in 1932 when car sales started to 
reach bottom, and the subsequent 
building up of this department 
by adding new equipment and 
pushing service sales through ad- 
vertising and personal sales effort, 
has provided Frank Clark, Inc., 
dealer for Oldsmobile, Cadillac 
and LaSalle, with a year-around 
profit-maker and a lubrication 
department which is rated as 
second to none in the state. 

In this ‘town of 22,000 the 
Clark company last year 
‘averaged 52 lubrication jobs a 
week, and from present indica- 
tions the number will be consider- 
ably increased this year, accord- 
ing to F. E. Hanson, service man- 
ager. The average lubrication 
sale was slightly better than $3, 
the high average being accounted 
for by the fact the Clark com- 
pany charges a top price for its 
lubrication service, puts out no 
bargains or contracts giving the 
customer a reduction in price, and 
uses only high grade oils and 
greases. 

Cleanliness Stressed 
-Cleanliness has been a chief 
factor in building up the Clark 
lubrication department, says Han- 
son, The advertising slogan of 
the lubrication and service de- 
partment is “As Clean as Your 
Parlor,” and the entire service 
floor is repainted and redecorated 
every year. 


the department has been increased 
by 40 per cent and the profits by 
more than 50 per cent. 


The showrom has been equipped 
with comfortable chairs and 
lounges for the customers’ con- 
venience while waiting for lubri- 
cating or other service. The rest 
rooms are models of sanitation. 
Also the company has gained the 
reputation of having the _ best 
equipped and most attractive serv- 
ice and lubrication departments 
in Wyoming. All work is guaran- 
teed and prices are based on 
factory approved flat rate sched- 
ules. 

Follow-Up Used 

In building up the lubrication 
service, a complete owner follow- 
up system was developed. Names 
are kept on file, and direct mail 
and telephone are used to keep 
customers coming in regularly as 
well as to obtain new customers. 
The high service standards of the 
department have kept the repeat 
business up to nearly a 100 per 
cent figure. Personal contact is 
used largely also in building up 
the service business. The com- 
pany prepares its own illustrated 
pamphlets and folders for use in 
direct mail advertising of the 
service department. Seasonal ad- 
vertising is carried in the local 
newspapers, and the sales effort 
is concentrated on Oldsmobile, 
Cadillac and LaSalle owners. 
Specialization and expert work are 
stressed. 





Since first installing a hoist and 
otherwise modernizing the lubrica- 
tion department five years ago, 
the number of cars serviced by 





With The FLAGSHIP Fleet 


American's NEW Flagships, 


The lubrication department is 
given the spot position on the 
service floor. Awnings and paint- 
ed lines on the floor help to ac- 


built by Douglas, are the 


largest, quietest, most luxurious, longest-range planes. 


14-berth Flagship Sleepers 


fly OVERNIGHT between 


New York and Los Angeles. Flagship Club Planes, 
with 21 luxurious lounge chairs, fly NON-STOP be- 
tween principal Eastern and Mid-West cities. 


American Serves 57 
Principal Cities, including 


ALBANY FT. WORTH PHILADELPHIA 
BALTIMORE HOUSTON PHOENIX 
BOSTON INDIANAPOLIS ROCHESTER 
BUFFALO LOS ANGELES SAN FRANCISCO 
CINCINNATI LOUISVILLE ST. LOUIS 
CLEVELAND MEMPHIS SYRACUSE 
DALLAS NASHVILLE TUCSON 
DETROIT NEW YORK TULSA 

EL PASO OKLAHOMA CITY WASHINGTON 


_ For reservations or information 
call American Airlines or your Travel Agent 
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PROFITS WENT up 50 per cent® 


with the installation of a modern- 
ized lubrication department at 
Frank Clark, Inc., Oldsmobile, 
Cadillac and La Salle dealer in 
Cheyenne, Wyo. 


centuate the departmentalization 
of the service floor, and all tools 
and other movable equipment are 
kept in place at all times when 
not in use. The hoist has been 
equipped with electric lights to 
assure proper lubrication at night. 
The Pennzoil system of lubrica- 
tion was installed in February this 
year as a part of the program of 
keeping the department strictly 
up-to-date. 


New Equipment 


New equipment added to the 
service department recently in- 
cludes the Manbee equipment for | 
front end check and correction, 
GM exhaust gas analyzer for car- 
buretor work, GM approved motor | 
analyzer and tune up machine, 
Black & Decker electric “valve 
shop,” and  Weaver_ headlight 
tester and adjuster. 

The service department is kept 
open every night until 10 p.m., 
and no extra charge is made for 
evening or Sunday service. The 
company’s service car calls for 
and delivers the customers’ cars 


| 





free. Gas is delivered and tires 
are changed free of charge. The| 
company also maintains one of 
the most modern and efficient | 
body repair and Duco depart-| 
ments in the state, in the base-| 
ment of the establishment. 


Two Freight Carriers 


Added to Ford Fleet 


DEARBORN.—Two new canal 
motor ships, the largest of their 
kind ever built for service between 





Benson Asks Dealer Aid 
In Halting Auto Malice 


DETROIT.—With more _ than 
1,000 bills of a restrictive nature 
introduced in 40 states thus far 
this year, in addition to some 2,500 
others pertaining to operation, A. 
N. Benson, general manager of the 
National Automobile Dealers 
Assn. believes the time has come 
for every automobile dealer to 
use his influence to stop the un- 
fair maligning of the motor car. 

Pointing out that, although no 
malice is intended, the average 
newspaper puts the onus of blame 
on the automobile in case of an 
accident, Benson declares that it 
is this “continual hammering 
that has brought out the restric- 
tive bills introduced this year.” 

Benson cited a Detroit acci- 


the Great Lakes and the Atlantic| 2¢™t this week in which a small 


Coast (via New York State barge 
canal), will be added to the Ford 
Motor Co’s. fleet in June. 


girl ran into a car, was knocked 
down. Although the story gave 
the driver credit for quick think- 
ing which saved her life and the 


The vessels, now under COn-| police added their praise, never- 


struction at River Rouge are t0| theless the driver was called the 
ply between the Ford Rouge plant} one “who ran her down.” 


here and the company’s plants at 


Another example pointed out by 


Edgewater, N. J., Chester, Pa.| Benson was the following: One 


and Norfolk, Va. The first is 
scheduled to go into service about 
June 1, the second about June 15. 

They will be the first freight 
carriers on the Great Lakes hav- 
ing no riveting in hull and deck 
construction. Welding is being 
used throughout. Each will be 
driven by two 600-horsepower 
diesel engines, and will carry crews 
of 18 men each. 


N. Y. Car Dealers 
Assn. Plans for 


Banquet Mar. 16 


NEW YORK.—The annual ban- 
quet of the Automobile Merchants 





The new boats will have &|/ Assn of New York will be held 
freight capacity of 2,200 tons. This| Tyesday evening, Mar. 16 at the 
will enable them each to carry| tote] Commodore. 


nearly 2,000 V-8 engines with all 


It was the unanimous opinion 


axles and heavier parts necessary| of the board of directors at the 


for assembling 2,000 cars 


Or/ last meeting that this. function 


trucks. The motor ships will have} should be renewed with a “bang- 


a speed of 11% knots per hour. 


Oppose Road Plan 


HARRISBURG, Pa. (UTPS)— 
Opposition to the state taking over 


up” good banquet for 1937. 

‘With labor. conditions at the 
factories at bit more settled, the 
ténse feeling among the dealers 
has been. lifted and once more 


500,000 miles of township roads was|there is a feeling of security an 
voiced and a resolution recommend-|good fellowship. 


ing that motor fund money be dis- 
tributed to local political sub-divi- 
sions on a mileage- and per capita 
basis to eliminate the tax on prop- 
erty for roads was adopted last week 
during. the 27th annual convention 
of the State Assn. of Boroughs. 


The: committee. arranging the 
program are, William L. Colt, 
chairman,:*E:; E.. Bates,*> C: M. 
Bishop, E. V. Derks, E. P. Mauder, 
Walter McCarthy, W. D. Stewart 


and-F. L,. Yarrington... .. 








man was killed when he “walked 
into the path of a backing switch 
engine.” Another was killed “when 
an automobile struck him.” Con- 
ditions of both were similar. Ben- 
son deplored the difference in at- 
titude of the two stories. 

Benson said the dealer- can be 
influential in changing the atti- 
tude of the press. 

“Call the managing editor’s at- 
tention to unfair statements,” he 
advised. “Instead of depicting the 
car as an instrument of destruc- 
tion we should emphasize the real 
cause of highway accidents. It is 
seldom speed, but what is back 
of that speed—the reckless driver 
who lacks proper judgment, or 
perhaps physical requirements, to 
be a safe driver at even 30 miles 
an hour. Don’t blame the auto- 
mobile as an institution, either 
directly or by inference.” 


Ford Brakes Get 
Rigid Calif. Test 


DEARBORN.—Tests conducted 
by California motor vehicle bureay 
officials show the “easy-action” 
safety brakes of the 1937 Ford 
V-8 comply with the rigid Cali- 
fornia law, the Ford Motor Co. 
reports. 

The California law requires a 
car, going 45 miles per hour to be 
able to stop in 188 feet. The new 
Ford is reported to have stopped 
in 65 feet, slightly more than one- 
third the maximum distance per- 
mitted. At 30 miles an hour, the 
maximum ‘stopping distance is 
fixed at.83 feet, three inches. The 
Ford stopped in 30 feet, it is 
claimed. At 40 miles an hour only 
55 feet is said to have been re- 
quired, although 148 feet is per- 
mitted. by the state law. 

Officials who observed the tests 
included Ray Ingels, director of 
the state motor vehicle ‘depart- 
ment; Raymond Cato,-head of the 
state highway patrol; San Fran- 
cisco’s police chief, William 
Quinn; Fred Lieber, district in- 
-spector, as-well as many Ford 
dealers. attracted .to the demon- 
stration.<.>)" os. ‘ an 
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th Dimension Economy Run in 


The News of Automotive Advertising 
By GERRY SCHURMAN 


Spring Tonic 


Advertising managers are busy these days formulating 
spring campaigns. From all appearances next season may 
well see record expenditures in many companies. Matching 
the optimism of sales managers, the advertising depart- 


ments of all plants are planning big things when winter 
inicio 


breaks. 

First to announce spring ad- 
vertising plans are Buick and De 
Soto. 

BUICK has launched an ex- 
tensive campaign of advertising 
and sales promotion to carry 
through the next 
four months, ac- 
according to 
Thomas H. 
Corpe, director. 
Arthur Kudner 
is the agency. 

The campaign 
has already 
started with 
newspaper in- 
sertions which 
began the past 
week. It will 
grow in inten- 
sity and will hit the peak in May, 
at the height of the spring selling 
season. In addition to newspapers, 
which will carry about 60 per 
cent of the volume, national class 
and mass magazines will be used, 
along with trade _ publications. 
Some 12,000 individual outdoor 
board postings are scheduled for 
about 2,000 cities. 


The 1937 slogan, “It’s Buick 
Again,” will be featured. In sup- 
plementing the advertising pro- 
gram, the company plans a strong 
sales promotion campaign. It will 
include four direct mailings in 
addition to a wide variety of win- 
dow postings and dealer “helps.” 


Buick will crash the movies and 
be seen daily by millions as a re- 
sult of the recent purchase of a 
fleet of Buicks by Warner Bros. 
Buick already is certain of a role 
in at least a dozen features from 
the Warner lot the coming season. 


Four color advertising, featur- 
ing paintings by Leslie Saalburg, 
is in the DE SOTO spring sched- 
ule for full-page insertion in 
national magazines. The first in- 
sertion is planned for Mar. 13 by 


T. H. Corpe 


J. Stirling Getchell, the agency. | 


De Soto’s new campaign, under 
the direction of Karl Bronson, 
will feature “smart” backgrounds. 
peersscernsa Typical of the 
headlines is 
“Not Wealthy— 
Just Wise,” 
which will head 
the first ad 
against a Fifth 
Ave. background. 
Copy will stress 
thrift, 
smartness and 
economy. 

Spring news- 
paper 
ing, already 
started in a long list of papers, 
also features artwork. A national 
poster showing will also be used. 


Karl Bronson 


comfort, | 


advertis- | 





Posting is starting now in south- 
ern boards and will move north. 


Notes 


William A. Blees, who resigned 
as vice-president and _ general 
manager of J. Stirling Getchell a 
week or so ago, has been ap- 
pointed to the same position at 
Geyer, Cornell & Newell. .. . Phil 
Baker has renewed his contract 
with Gulf over CBS. It’s Gulf’s 
fifth year on the network... . 
Socony-Vacuum, through the Yan- 
kee network, has bought exclusive 
rights to all 1937 football games 
in the Yale bowl... . Martin, Inc., 
Detroit, has been appointed agency 
for Kabin Koach. National maga- 
zines and newspapers are on the 
schedule. . . . The 68-page Good- 
rich Almanac for farm and home 
is ready for distribution. Special 
emphasis is laid on farm uses for 
rubber. Al Pearce and his gang, 
currently heard weekly on one of 
the Ford network shows, are to 
make a series of weekly broad- 
casts from Michigan cities fea- 
turing local talent. They will fly 
from New York for each broad- 
cast, which will be heard over 
station WXYZ and the Michigan 
Radio Network, plus WSPD in 
Toledo. The series is sponsored by 
the Ford dealers of Michigan and 
will be heard every Thursday at 
8 p.m., EST... . Classified adver- 
tising was lauded as the best 
means of selling used cars by F. 
A. Berend, Pontiac advertising 
manager, at the national conven- 
tion of classified advertising man- 
agers meeting at the Drake hotel 
in Chicago Monday. . S. EB. 
Sangster has resigned as publicity 
head for Covered Wagon and 
joined Palace Travel Coach in the 
same position. 


Bus, Transport Firms 


Battle Canadian Levy 


OTTAWA.—tThe highways traf- 
fic clause of the transport bill 
was condemned before the senate 
railways committee by bus and 
transport companies of eastern 
and central Canada and repre- 
sentatives of six provinces. The 
provinces claimed it was a viola- 
tion of provincial rights and un- 
constitutional. 
bus and transport companies said 
their companies were being heavily 


taxed by provincial governments, | 


and further licensing by the Do- 
minion would be a great handicap. 


The highway traffic provision 
provides for federal government 
regulation of all traffic of inter- 
provincial and international char- 
acter and movements on Dominion 
highways. 


Boston Car Dealers Hold 
Their Annual Open House 


BOSTON.—Regarded as a smart 
piece of promotion work, the an- 
nual Washington birthday open 
house was observed by all Boston 
automobile dealers Monday. Ob- 
servance of this yearly event, in- 
stituted in the old bicycle days, 
has become. an integral part of 
the business and social life of New 
England’s- motoring public. 


While the Washington birthday 
open house ushers in the spring 
selling’ season, the affair is sig- 
nificant for other reasons. Direct 
sales are not an immediate ob- 
jective, although large numbers 
‘-ocour,; but dealers are able to ob- 
tain:a long list of prospects’ ‘and 
at the same time focus -consider- 


able public spotlight on their cars 
and show rooms. 

Extravagant use of flags, bunt- 
ing, flowers, paintings, etc. are 
used to decorate showrooms. Edu- 
cational exhibits, sound films and 
other entertainment features also 
form an integral part of the open 
house. 

Both new and used cars are dis- 
played in elaborate settings. Some 
of -the models are -shown. in 
stripped chassis, in cut-out or in 
working models. Considerable at- 
tention is also directed to service 


pand equipment displays. 


Capitalized for $30,000, the Olds 
Gasoline Engine Works was organ- 
ized at Lansing, Mich.; in 1890. ~ 





Representatives of | 





Hartz Completes 


Chevrolet Truck 


DETROIT.—Officials of Chev-| 
rolet and the city of Detroit gath- | 
ered at the city hall this week to 
welcome Harry Hartz, racing} 
driver, at the conclusion of his| 
10,000-mile safety and economy 
test run around the rim of the 
United States in a Chevrolet 
standard truck. | 

John W. Smith, president of the 
common council, headed the of- 
ficial welcoming delegation, which 
included W. E. Fish, Chevrolet 
commercial car manager, and A. 
R. Cosgrove, assistant manager. 

Hartz set out from Detroit two 
months ago with Stanley Reed, 
official observer for the American 
Automobile Assn., under whose 
sanction the test run was con- 
ducted. Reed maintained daily 
records of fuel consumption and 
the performance of the truck, 
which carried a certified pay load 
of 1,000 pounds. 

Their route took them through 
the mountain passes of the north- 
west, over the southwestern des- | 
ert, and from Washington to Cali- 
fornia, from Florida to New) 
England. 


Reed revealed that an unofficial 
computation of his records showed 
the truck to have averaged better 
than 20 miles to a gallon of 
gasoline. His records will be 
sent to the AAA contest board 


| held in Chicago, 





officials at Washington for formal 
review and certification. 


‘Dealers Keeping an Eye 


On Radical Ill. Legislation 


CHICAGO.—Efforts to pass a 


number of drastic bills in the state 
legislature are being watched 


closely by automobile dealers of | 


Chicago and Illinois. Legislative 


experts of both the state and var- | 
|ious local automobile associations | 
are vitally interested in proposed | 
| laws which affect dealers as such 


and also as business men. 

The legislative mill at Spring- 
field has for consideration such 
measures as one limiting speed on 
the highways to 50 miles per hour, 
and another giving the courts the 
right to keep a motorist from 


| driving his car for an entire year 
|} upon conviction. 


Labor lobbyists are reported to 
be active in efforts to push radi- 
cal legislation through. It was 
brought out at a meeting of the 
associated employers of Illinois, 
that they are 
backing a bill to prevent judges 
from issuing injunctions unless it 
can be proved that violence is 
involved. Officials of the asso- 


| ciation urged all employers, indi- 


vidually and through their asso- 
ciations, to redouble efforts among 
legislators, pointing out to them 
the injustice and consequences of 
such laws. 

On the constructive side, bills 


are up covering the licensing of | 


drivers, reduction of state license 
plate charges to $5 annually, ex- 
emption of farm tractors from 
plate fees, and deferring penal- 
ties for 90 days from Jan. 1 cover- 
ing payment for plates. 

K. K. Kenderdine, president of 





the Chicago Automobile Trade 
Assn., has appointed a legislative 
committee of that group, consist- 
ing of H. T. Hollingshead, M. J. 
Lanahan, V. C. P. Dreiske, Ben 
T. Wright, F. H. Yarnall, A. C. 
Faeh and Seymour M. Lewis. The 
committee is working in co-op- 
eration with the Illinois state as- 
sociation. 


Boost Urged in Mass. 


Car Insurance Rates 


BOSTON—An increase of 5.8 
per cent in the compulsory insur- 
ance rate on passenger automo- 
biles, and 6.6 per cent on com- 
mercial motor vehicles, has been 
recommended to the Massachu- 
setts supreme court by William 
H. Hitchcock, special master. His 
decision is in favor of 43 insurance 
companies, which have been con- 
testing the rates set for 1937 by 
Insurance Commissioner DeCelles. 


These rates lopped off approxi- 
mately $2,000,000 from the $15,000,- 
000 represented as the cost of such 
insurance to the motorists. None 
of the mutual companies opposed 
the new rates, the 43 companies 
taking the matter to court all be- 
ing stock companies. 


Show Called Off 


SALT LAKE CITY, Utah—Due to 
the recent strike and the fact that 
a number of dealers in the area 
were short of new cars, the inter- 
mountain automobile show, scheduled 
to be held here this month, has been 
called off. 


Cranks millions of cars 
the world over every day! 


BENDIX DRIVE 


ERE is a product which, by its faithful, 
trouble-free performance, has become 

the world’s most widely used automobile chassis 
unit. Every hour of the day, millions of cars are 
being automatically cranked by the Bendix 
Drive. Only Bendix Drive is adaptable to every 
type of starting control—floor button, clutch or 
accelerator pedal, dash button or, with Startix, 


eT etl) Sin T lod Ted 
that cranks your car.” 


completely automatic switch-key starting. 

Today there is a Bendix Drive engineered 
for every size and type of automobile, marine 
and Diesel engine. Renewal parts and complete 
replacement drives are available everywhere. 
Also, throughout the United States, a liberal 
Exchange Plan serves the convenience of mo- 
torists and dealers alike. ‘ 


ECLIPSE MACHINE COMPANY 


ELMIRA; NEW YORK 


(Subsidiary of Bendix Aviation Corporation) 
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Readers Give Views 
On Finance ‘Packing’ 


I have read very carefully in its 
entirety your article in reference 
to the unscrupulous dealer who 
packs his finance charges; and, 
really, it almost makes me cry to 
see how badly this little unscrupu- 
lous dealer treats the customer, 
the finance company and the 
manufacturer. 

It is very interesting to read 
the statements made by the 2,000, 
5,000 and 11,000 car dealers in 
reference to these unscrupulous 
methods, but, it does seem to me 
that before you would print such 
statements about the little dealer 
—the one who subscribes to your 
paper and in all probability the 
one who keeps your paper alive— 
you should look further into this 
matter and see what it is all 
about. 

Apparently whoever wrote this 
article either has never been in 
the automobile business, or he is 
from the old school of the finance 
company or from the manu- 
facturer. 

I am going to ask you to bear 
with me for a few minutes while 
I analyze what actually happens: 
In the first place, as you well 
know, the dealer’s automobiles are 
shipped to him bill of lading at- 
tached, and before he can take a 
look at the merchandise the 
money must be on the barrel 
head. Secondly, he unloads the 
cars, assembles the accessories, 
makes the car ready for delivery 
and then sends his sales depart- 
ment out to try to dispose of it. 
As the next move, the salesman 
and the prospective purchaser 
come dragging in an old “cluck” 
of a used car and proceed to 
chisel and “finniger” around to 
get enough out of the old used 
car to make the down payment. 
Then, in the majority of cases, 


And so it is! . . . Comfort that 
helps to guard your health and 
strength. Comfort that keeps you 
at the top, to enjoy every min- 
ute of your stay in New York. 
Comfortable, modern rooms, with 
every facility for your restful 
enjoyment. Smooth, efficient 
service. Rates begin at $3.50. 


Lexington Features 


Every room with radio and bath. 
3 blocks from Grand Central. 
Near Radio City and smart 
shops. Garage in connection, 
Famous orchestras play nightly 
in the gay Silver Grill. 


HOTEL 


EXINGTON 


ih STREET at LEXINGTON AVENUE, N. Y. 
Charles E. Rochester, Manager 
National Hotel Management 
Company, Inc. 
Ralph Hitz, President 


the dealer worries around with 
the used car for weeks again at- 
tempting to get enough out of it 
to pay the expense of selling it. 

All right, now what happens? 
The dealer makes out the note for 
the poor finance company and 
tries to make it cover the balance 
of the money he paid the manu- 
facturer for the new car, plus this 
honest John 6 per cent interest 
which you and I know figures 14 
per cent, plus the insurance policy 
of $30, $40 or $50, or in some cases 
higher, on which the finance com- 
pany makes a 50 or 60 per cent 
profit in addition to the honest 
John 6 per cent. Then this un- 
scrupulous dealer puts his name 
on the back of this paper, guaran- 
teeing that the customer is going 
to pay for the automobile plus the 
14 per cent interest and plus the 
insurance policy with the big 
profit percentage that the finance 
company collects. 


If you have ever been in the 
automobile business, or if you 
have even visited the dealers who 
are responsible for your paper, I 
am sure that you would know 
that there is not one of these un- 
scrupulous dealers who has netted 
in-the year 1935-36 as much as 1 
per cent profit on his retail new 
car sales. 

Furthermore, I have no doubt 
but that the 2,000 to 11,000 car 
dealers of whom you speak own 
their own finance companies; and, 
if they don’t, they should. 

In summing up this whole mat- 
ter, I don’t think that these little 
dealers are unscrupulous. On the 
other hand, I do believe that when 
the dealer puts his name on the 
back of this paper, guaranteeing 
all of these profits for both manu- 
facturer and finance company, if 
he doesn’t add something on to 
take care of himself he is just 
another sap in the automobile 
business. 

I have been subscribing to your 
paper ever since it has been in 
existence, and I believe it is high 
time that this paper starts writ- 
ing some articles in behalf of the 
retail dealer. 

I for one will not endorse any- 
body’s paper for the purchase 
of an automobile and guarantee 
the payments, unless I can get 
something to set up to assure my- 
self against repossessions; and, 
again, if you are familiar with 
the automobile business today, 
you know that these repossessions 
are plentiful. When a car is to 
be repossessed—and evidence will 
bear this out—it is the finance 
company that is unscrupulous, as 
they insist on the dealer paying 
practically the full amount of the 
insurance and the finance charges. 
I further believe that any dealer 


would be very happy if the pur- 
chaser would go direct to the 
finance company and obtain the 
loan to buy his automobile; but 
you know as well as I that the 
finance companies mentioned in 
your article would not accept any 
paper unless some poor unscrupu- 
lous dealer put his name on the 
back of it where he is no more 
than a dumping ground for these 
finance companies. All you need 
to do to verify my statement is to 
check the profits of these finance 
companies in 1935 and 1936 and 
compare them with the profits 
over the same period of these so- 
called unscrupulous dealers; then, 
I believe you will see for yourself 
who has been the unscrupulous 
operator for the past two years. 


I am not signing my name to 
this letter for two reasons: first, 
if I did, I would probably get what 
the goose is about to get in your 
cartoon on page four of your is- 
sue number 2384 of volume 12; 
second, because the person who 
wrote the article has not divulged 
his identity. However, I will as- 
sure you this: if you will print 
this letter in your paper I will be 
glad to forward to you my 
identity. 

I submit this letter as construc- 
tive criticism, as I don’t believe 
you are familiar with all of the 
hazards and headaches connected 
with the retail automobile busi- 
ness, and with the endorsing of 
finance deals on both new and 
used cars—as the history of the 
automobile business teaches us 
that 98 per cent of the dealers 
who have gone broke in the past 
have done so because of their en- 
dorsing financial papr on both 
new and used cars.—Dallas, Tex. 


“In a Hole” 


Your issue of the 13 relative to 
packing of finance charges on 
cars: “Well I am sure every re- 
tailer sees through this article of 
yours. Finance companies find 


HE SAVED 
THE UNION 


New Center News, Detroit 


themselves in a hole and they are 
now trying to shift the disrespect 
on to the poor retail dealer. Ev- 
eryone knows what the 6 per cent 
plan is. If, however, you don’t, 
just take a pencil and figure it 
out. Further for your information 
any packing is retained by the 
finance company or refunded to 
the contractee, never returned to 
the dealer no matter whether he 
sustains a loss or not. Also all hold 
backs due dealers do not draw 
any finance charges although the 
rate is charged the customer. 


I just wish to say that all the 
finance companies in my opinion 
are becoming pawnbrokers of the 
worst kind.—Poplar, Mont. 

Epitor’s Note: ADN does not as 
a rule print anonymous letters. The 
letter from Poplar, Mont., was duly 
signed but the writer's name has 
been withheld by the editor to save 
him possible embarrassment. The 
letter from Dallas was not signed. 
Both are being run out of fairness, 
since letters quoted in the original 
story were anonymous. 


Nobody Wants It 


When R. C. Hupp was attempt- 
ing to make a success of RCH, I 
was adjusting connecting rod 
bearings on his motors. Inasmuch 
a3 that is some 25 years ago, you 
will probably give me credit for 
having some experience in the au- 
tomobile business. The last 15 
years have been spent in automo- 
bile financing. I know that you 
have had about the same number 
of years experience and I have al- 
ways admired your attitude. For 
that reason I am appealing to 
your sense of fair play regarding 
your recent article in respect to 
the organized efforts being put 
forth to eliminate packs from fi- 
nance charges. 

It was nicely edited and a beau- 
tiful job of flag waving on behalf 
of the national companies and 
manufacturers. You even went so 
far as to mention names. The in- 
dependent companies were com- 





pletely left out of the picture, 
naturally leaving the impression 
that they are not doing anything 
to eliminate this contemptible 
practice and that is the true light 
in which it is viewed by every 
good independent operator in the 
United States and they have con- 
tinuously used their efforts to 
eliminate it. I am sure that the 
presidents of UCC, CIT, CCC and 
GMAC, gentlemen I know and 
whose friendship I value highly, 
will agree with that statement 
and that no well operated finance 
company, either independent or 
national, wants packs in our busi- 
ness. 

You will have to admit, how- 
ever, that the majority of automo- 
bile dealers in this country must 
have had quite a chuckle out of 
the article as those self same com- 
panies, with the exception of one, 
have their representatives ac- 
companied in most cases with fac- 
tory representatives or affiliated 
companies, presenting dealers 
with handfuls of rate cards and 
in a great number of cases with 
at least three to be used in the 
financing of used cars. The rate 
sheet that is to be used by these 
representative dealers _ selling 
their paper to national finance 
companies is to be based entirely 
upon how much the dealer wants 
to participate in the finance 
charge. Maybe that is not con- 
sidered a “pack.” 

Certainly the manufacturer is 
not interested apparently in how 
much pack there is in any used 
car regardless of the fact that the 
burden falls upon the individual 
least able to carry it which is an 
example of the short sightedness 
narrow-mindedness and greed of 
the manufacturers. They cannot 
help but know that the used car 
is the bottleneck of the business 
and should be given just as much 
consideration as is given to try- 
ing to increase the sale of the new 
car. But, of course, the only in- 
dividual who has any profit di- 
rectly tied up in the used car is 
the dealer. 

These packs are wrong and we 
admit it but who has received the 
pack? As Al Smith says, “let’s 
take a look at the record!” The 
records I have seen compiled by 
Mr. Payton, NADA and other 
sources over the past year would 
lead one to believe that these 
packs, accumulating into large 
sums, have indirectly found their 
way into the pockets of the 
manufacturer. Certainly the prof- 
it position of the dealers is such 
that when they did get a pack 
in a deal they simply passed it 
along to the purchaser of a new 
car so that another new car could 
be sold to the profit of the manu- 
facturer. 

In discussing packs I often 
wonder how so many people who 
live in glass houses interpret the 
placing of the so-called optional 
packages in the various types of 
fast selling automobiles. These 


(Continued on Page 19, Col. 1) 


NEW PASSENGER CAR REGISTRATIONS 


Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Arnold 
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Opposition Growing Against Tax Diversion 
F lagrant Abuses Bring 


Many States 


ing made to carry out the recom- 


NEW YORK.—Opposition to di- 


version of automotive taxes to 
purposes other than highway fi- 
nancing is gathering strength in 
states where there has been flag- 
rant abuse in the use of taxes paid 
by the motorists for better and 
safer roads, according to the 
American Petroleum Institute. 

Last year almost one out of 
every $7 collected by the states in 
gasoline taxes and registration 
fees was diverted from the in- 
tended use. In New York state the 
situation has become so bad that 
almost 60 cents of the motorist’s 
tax dollar is not spent on the 
highways. 

Five states: Colorado, Maine, 
Minnesota, Missouri and Kansas, 
have adopted statutes or consti- 
tutional provisions prohibiting di- 
version, and similar legislation to 
end diversion is now before the 
legislatures of a number of states. 

In about 40 states commissions 
are making comprehensive surveys 
of highway programs and their 
relation to taxes and financing. 
These surveys, made in co-opera- 
tion with the federal government, 
are showing flagrant diversion of 
automotive taxes in many states. 
The New York state survey com- 
mittee, in a report to the legisla- 
ture, made the recommendation 
that all diversion be stopped and 
that automotive taxes be used ex- 
clusively for construction, mainte- 
nance, and financing of highways. 

The Indiana highway survey 
commission also has filed a report 
with similar recommendations. In 
both of these states efforts are be- 


Pa. Ready to Raid 
Motor Fund Again 


HARRISBURG, Pa. (UTPS).— 
Another raid on the motor fund 
is seen by administration officials, 
who estimate approximately $5,- 
950,000 will be needed for March 
relief funds. Although between 
$8,000,000 and $10,000,000 flowed 
into the treasury in personal prop- 
erty tax collections, due Feb. 15, 
officials said the entire amount 
was pledged to retire tax antici- 
pation notes. 

A total of $22,356,211 is now 
owed the motor fund. Virtually all 
transfers from July, 1935, to Feb- 
ruary, 1937, were for relief. The 
fund has a balance of $15,600,000. 
The fund has about $3,000,000 ex- 
clusive of personal property tax 
collections, but the money is 
needed for payrolls and other 
state obligations. 


mendations to end_ diversion 
through the initiation of consti- 
tutional amendments against the 
practice. 


Hundreds of national and local 
organizations of farmers, motor- 
ists and other groups of taxpayers 
have voiced opposition against di- 
version. The national and many 
state Granges are on _ record 
against diversion. 


The automobile clubs of Penn- 
sylvania are co-operating in a 
two-year campaign to obtain a 
constitutional amendment against 
diversion. Prior to the election 
last November, the clubs asked 
candidates for office to express 
their opinion on diversion and 
whether they would support a 
movement for a_ constitutional 
amendment against it. The results 
were favorable. The clubs are now 
circulating petitions among mo- 
torists. 

The Kansas chamber of com- 
merce has recently drafted a leg- 
islative program which opposes 
any diversion of gasoline tax reve- 
nues to the general funds. 


N. J. Motorists 
Protesting Big 


7 . * 
Diversion Bill 

TRENTON, N. J.— Highway 
users and representatives of vari- 
ous branches of the automotive 
industry united here Wednesday 
in voicing opposition to the pro- 
posed diversion to relief financing 
of nearly $8,000,000 of state high- 
way revenues derived from mo- 
torists’ fees. 

Their views were expressed at 
a legislative hearing conducted by 
the state senate highways com- 
mittee on Assembly Bill 60, which 
proposes the diversion. The meas- 
ure has already passed the house 
and is now before the senate for 
consideration. No sentiment was 
apparent at the hearing in favor 
of the bill. 

F. Stanley Bleakly, president of 
the Camden County Auto Trades 
Assn. and former assemblyman, 
was among those to speak in op- 
position. He also suggested in 
behalf of the trade association he 
heads that the legislature take 
steps to provide a $10 minimum 
ear license fee and a rate of 40 
cents per horsepower for all cars 
above 25 horsepower, and $1 for 
driver’s licenses which now cost $3. 

State Highway Commissioner E. 
Donald Sterner advised the com- 


Ford Plans Plant 
In Model Town 


WAYS, Ga—As part of 
his ideal industrial commun- 
ity surrounded by farms 
able to sustain it, Henry 
Ford will erect an automo- 
bile parts factory in this 
little town. 

Employes will be com- 
posed entirely of people in 
this farm community. 
Everybody will have a part 
in farming whether he owns 
a farm jointly or in his own 
name. The plant will be 
closely allied with Ford’s 
new manual arts school 
here, where children will be 
taught agriculture and in- 
dustry as part of their ac- 
ademic training. 

Hundreds of persons are 
already at work on various 
projects here, including a 
community house with guest 
rooms, a large ballroom and 
dining rooms. Roads are 
being graded and landscap- 
ing improved. 





mittee that the average life of 
existing highways is 20 years and) 
that about 5 per cent of present 
roads should be_ reconstructed 
annually at a cost of about 
$5,000,000. 


Nash Kelvinator 
Chooses Its New 
Directors’ Board 


(Continued from Page 1) 


vice-president of the Manufactur- 
ers Trust Co., of New York, and 
H. T. Pierpont of Worcester, 
Mass. 


At the time the merger was 
announced it was stated that Nash | 
would be chairman of the new! 
corporation and Mason president. | 
It is understood that organization 
meeting of the new board will be 
held next week, at which time 
officers will be named. 


Fuel Bootleggers 


NEW YORK.—Two hundred and, 
eighty-one gasoline and lubricating | 
oil bootleggers and tax evaders have 
been convicted in 15 central states! 
during the past four years, accord-| 
ing to reports received by the 
American Petroleum Industries Com- | 
mittee from its central gasoline tax 
evasion committee. The loss in taxes 
from bootlegging and other fraudu- | 
lent tax evasion practices, it is be- 
lieved, runs into the tens of millions 
of dollars annually in the 15 central | 
states. 


‘Diversion’ States Facing 


Loss of U. S. Road Aid 


NEW YORK.—Loss of millions 
of dollars in federal grants to the 
states for highway financing is 
threatened by growing sentiment 
in congress against giving federal 
money to states which persist in 
misusing highway funds for gen- 
eral purposes and in neglecting 
highway development. 


Such diversions exceeded $147,- 
000,000 in 1935, with New York 
diverting the largest’ single 
amount, more than $58,000,000, to 
general purposes. The extent of 
the potential loss to the states 
may be measured by current fed- 
eral aid grants totaling $200,000- 
000. 


Attention has been focused on 
the threatened loss by recent 
statements of Rep. Wilburn Cart- 
wright, of Oklahoma, and Sena- 
tor Carl Hayden, of Arizona, co- 
authors of the Hayden-Cartwright 
federal aid road act, under which 
the states have received millions 
of dollars in federal funds since 
1934, to the effect that since the 
states appear to be disinterested 
in developing highways’ they 
should no longer receive federal 
aid. 

Threatened withdrawal of fed- 
eral road aid renders acute the 
situation in New York and other 
states whose legislatures are pro- 
posing to use for general pur- 
poses, instead of highways, mil- 


lions of dollars collected from gas- | 


oline taxes, registration fees, etc. 
The New York legislature now is 
considering a proposal to increase 
the gasoline tax to four cents and 
to use all of the expected addi- 
tional revenues, $17,300,000, for 
general purposes. Withdrawal of 
federal aid would mean a loss of 
more than $10,000,000 to New York 
state alone, and would mean an 
even larger loss to motorist tax- 
payers by depriving them of any 


| possible benefit from their pay- 


ment of federal taxes on gasoline, 
motor vehicles, lubricating oil, 
tires, tubes, parts, etc. New York 
taxpayers contributed nearly $28,- 


| 000,000 to the federal government 


through these taxes in 1936 alone. 
Rep. Cartwright, who is chair- 
man of the house committee on 
roads, explained his opposition to 
the policy of the states in misus- 
ing highway funas by stating: 
“Congress cannot be expected to 
continue indefinitely attempts to 
help complete the highway sys- 
tems of those states which pur- 
sue the indefensible practice of 
mis-appropriating their own gaso- 
line and other motorists’ special 
taxes to purposes not related to 


360 STATES FOR JANUARY, 1937-1936 


Complete cumulative figures will appear each week until all 48 states or completed totals for the month have been printed 


States previously shown include 


Arkansas, Connecticut, 


Delaware, Florida, Idaho, Illinois, Kansas, Maryland, Minnesota, Missouri, Montana, Nevada, New Jersey, North Carolina, North Dakota, Ohio, Oklahoma, Pennsylvania, Rhode Island, 
South Carolina, South Dakota, Utah, Vermont, Virginia, Washington, West Virginia, Wisconsin and District of Columbia 
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highways. Congress has formally 
declared this practice unfair and 
unjust. It should now be made un- 
profitable as well.” 

Senator Hayden, member of the 
senate committee on post offices 
and post roads, said: 

“The enactment of state laws 
diverting gasoline and other mo- 
tor vehicle taxes from highway 
purposes to other uses can only 
be construed by the national con- 
gress as a clear indication that 
the states are not interested in 
the continuance of a program of 
highway construction, and, conse- 
quently, do not care to continue 
to receive the benefits of federal 
aid for roads.” 

In 1935 motorists paid $273,324,- 
821 in so-called federal motor 
taxes, and $338,100,127 in 1936. 
Federal road aid appropriations 
under the Hayden-Cartwright act 
totaled $125,000,000 in 1936 and the 
same amount in 1937, but these 
grants were augmented by emer- 
gency relief appropriations. 


Studebaker Sales 
In February Up 
43% Over 1936 


SOUTH BEND.—Paul G. Hoff- 
man, president of the Studebaker 
Corp., reports the sale of 5,114 
passenger cars and trucks in the 
first 20 days of February, com- 
pared with 3,562 in February, 1936, 
an increase of 43 per cent. 

For the year to date the sales 
are 12,849 compared with 9,598 last 
year, an increase of 34 per cent. 


Proposed Bill Bans 
Diversion of Funds 


HARRISBURG, Pa. (UTPS).— 
Declaring that motor license fund 
receipts are “dedicated and ap- 
propriated” for construction and 
improvement and that they shall 
“not be used or diverted by trans- 
fer to any other purpose,” J. Noble 
Hirsch, Tamaqua, introduced a 
measure in the house to end raids 
on the fund through constitutional 
ban. 

W. C. Durant organized and in- 
corporated the General Motors Co. 
of New Jersey, Sept. 16, 1908. 


NICKELGRAMS 
we 


One eminent World War ace 
and aviation authority predicts 
for the future huge super-liners 
powered by 16 Diesel engines 
and capable of carrying 200 pass- 
engers. He visualized these Die- 
sel engines at 1,000 horsepower 
each and predicted a cruising 
radius of many thousands of 
miles without refueling. It 
should be noted that practically 
all automotive type high-speed 
Diesel engines rely upon the 
high-grade Nickel Alloy Steels 
for the great strength and dur- 
ability required in the operation 
of the high-compression power 
plant. It is safe to say that if 
these 1,000 h.p. engines mater- 
ialize, their strength and reli- 
ability in the air will be assured 
by the same Nickel Alloys that 
have given such satisfaction on 
THE modern aircraft engines. 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 
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30 Car Firms Gain 100% in Combined Net Income 


Liberal ‘Labor 
Policies Refute 
Union Claims 


By C. J. ALEXANDER 

NEW YORK. The first 30 
companies of the automotive in- 
dustry, including tire manufactur- 
ers, to report earnings for 1936 
had a combined net income, after 
charges, of $91,182,000, comparing 
with $45,794,000 in 1935, an in- 
crease of almost 100 per cent. 
General Motors is not included in 
the total. 

This does not mean that, when 
all the companies have reported, 
the aggregate net income will 
show anything approaching a 100 
per cent increase over the preced- 
ing year. It is clear, however, that 
the industry continued last year 
to make further recovery in the 
face of higher costs of labor and 
materials. The industry did this 
not by raising prices but by in- 
creasing its -sales. 

Whether the same results could 
have been obtained by revising 
prices upward and making larger 
profits on smaller volume of sales 
cannot be determined. At any rate 
the industry continues to demon- 
strate to its own satisfaction at 
least that progressively higher 
wages, improved product and low 
prices constitute the road to suc- 
cess. 


Liberal Labor Policy 


The very fact that strikes, 
which menace the industry, have 
little or nothing to do with the 
question of wages reflects the lib- 
eral labor policy. As a matter of 
fact earnings for the industry as 
a whole are not large despite 
sharp gains over recent years. 
Gains of 100 per cent or more 
mean little when it is considered 
that the increases are made over 
depressed years. 

Some of the labor leaders have 
pointed to the large gains in 
profits and contrasted them with 
smaller increases, percentage-wise, 
in wages paid. No allowance is 
made for the millions paid in 
wages during the depression when 
the industry was running in the 
“red” and when the decline in 
wages paid was nowhere nearly 
as sharp as the decrease in profits. 
Although the labor unions do not 
base their demands on companies 
on the question of wages, their 
leaders do not hesitate to give out 
misleading information regarding 
earnings, which are not large and 
never have been large when the 
amount of money invested in the 
industry is considered. 

For instance, the first five au- 
tomobile and truck manufactur- 
ers to report for 1936 had a com- 
bined net deficit of $1,064,000, as 
against a net loss of $4,249,000 a 
year earlier. This was a sharp 
gain, of course, but this fact did 
not remove the deficit when the 
earnings of the five companies 
were added together. 

It was only after the Chrysler 
report was added to the first five 
that the first six car companies 
to report showed a net income for 
1936 of $62,247,000, as against $30,- 
727,000 in 1935. 


First Recovery 


The first 16 parts and accessory 
companies to report had a com- 
bined net income of $9,371,000, 
comparing with $5,706,000. The 
first seven tire and rubber com- 
panies reported an aggregate net 
income of $19,064,000, comparing 
with $9,361,000 in 1935. This was 
the first important recovery in 
tire earnings since recovery 
started. 

Automotive stocks this week 
not only had to withstand pres- 
sure coming from the setback in 
the stock market as a whole, 
called by some a technical reac- 
tion after the recent sharp gains 
in some types of shares, notably 
steel, but they were nervous as 
the result of further threats of 
labor difficulties. Chrysler par- 
ticularly was confronted with pos- 
sible labor troubles, although 


other motor stocks were effected. 


Parts and accessory companies 
feel the pressure of selling on 
strike threats whether their own 
plants are concerned or not. 

The reaction which came in 
tire and rubber stocks was not 
surprising in view of the recent 
sharp rise in this section of the 
list. It was notable that Firestone, 
which had not participated in the 
recent advance by this group 
(having risen earlier) held its own 
this week. 


Averages Down 
The Automotive Daily News 
stock price averages for Wednes- 
day, Feb. 24, compared as follows 
with the preceding week and a 
year ago: 


Last This Year 
Week Week Change Ago 
24 Motors .........50.92 49.82 —1.10 42.51 
10 Car-truck Co’s ..52.67 51.59 —1.08 44.46 
10 Parts-Access 42.47 41.40 —1.07 40.99 
4 Tire-Rubbers 43.97 42.61 —1.36 24.18 


Among the automotive dividend 
actions of the week were the fol- 
lowing: 

Yellow Truck & Coach, quar- 
terly of $1.75, placing the pre- 
ferred on a regular quarterly 
basis for the first time since 
1928. This company paid $35 on 
account of arrears in December, 
leaving accumulations of $28 a 
share. The new dividend is pay- 
able Apr. 1. 

Budd Wheel, $2 on $7 patici- 
pating preferred, including 25 
cents as a participating dividend, 
payable Mar. 17. Raybestos-Man- 
hattan, quarterly 37% cents, pay- 
able Mar. 15; B. F. Goodrich, 
quarterly $1.25 on preferred, Mar. 
31; Federal Motor Truck, 10 
cents, Apr. 1; Ex-Cell-O Aircraft 
& Tool, 20 cents, Mar. 15; Briggs 
& Stratton, 75 cents, Mar. 15; 
City Auto Stamping, quarterly 15 
cents, Apr. 1; United-Carr Fas- 
tener, quarterly 50 cents on com- 
mon, and 25 cents quarterly on 
preferred, Mar. 15. 


Employment Up Sharply 
In Muskegon Industries 
MUSKEGON, Mich. — Keeping 

in step with business recovery, 

Muskegon industries show a gain 

at the present time of nearly 200 

per cent since the low point was 

reached in the depression in 1932. 

Unless unforeseen developments 








Last Minute Wall Street Wires 


From C. J. ALEXANDER 
Wall Street Correspondent, Automotive Daily News 


New York, Feb. 26 (3:31)—Trading in motor shares was 
quiet today. Selling in Chrysler as a result of the labor 
threat appeared to have been exhausted and a fractional 
advance resulted. General Motors moved within a nar- 
row range, as did other automotive stocks. 





arise, present trends will see the 
1929 employment average of 17,- 
000 reached this year and the peak 
of 18,000 exceeded, local officials 
believe. 

Campbell, Wyant & Cannon 
Foundry Co. has a payroll of ap- 
proximately 2,750 workers, while 
the Continental Motors. Corp. 
again takes its place among the 
local industrial leaders with a 
payroll of 1,449. The Lakey Foun- 
dry & Machine Co. has employed 
at its plant 1,410 workers and the 
Sealed Power Corp. has 800 em- 
ployed at present. 


Steel Bookings 


Assure Capacity 
Output Till July 


PITTSBURGH. — Bookings of 
Pittsburgh steel plants making 
sheets, strip and other flat rolled 
products, of which the automotive 
industry takes a large share, as- 
sures capacity operations for ap- 
proximately four months ahead. 

Measured by steel ingot output, 
district steel operations are at 87 
per cent, at-a level near practicalb 
capacity. 

To meet the constantly broad- 
ening demand for steel, district 
plants are hurrying construction 
programs. At the Jones & Laugh- 
lin Steel Corp.’s Aliquippa, Pa., 
plant, for example, 1,600 men or 
one in every nine employed are 
working solely on construction. 


reels nsteeepenete 





Declare Dividend 
At Budd Wheel 


PHILADELPHIA. — The board 
of directors of the Budd Wheel 
Co. this week declared the regular 
quarterly dividend of $1.75 per 
share, plus a participating divi- 
dend of 25 cents per share on the 
preferred stock of the company. 
The dividends will be payable 
Mar. 31, 1937 to holders of record 
at the close of business Mar. 17, 
1937. 





Profits Up 


TOLEDO.—The preliminary report 
of Electric Auto-Lite Co. and sub- 
sidiaries for the year ended Dec. 31, 
1936, subject to year-end adjust- 
ments, shows surplus available for 
common stock of $4,196,768 after de- 
preciation, federal and foreign in- 
come taxes, surtax on undistributed 
profits, and 7 per cent preferred 
dividends, equal to $3.51 a share on 
1,194,977 shares of common stock. 
In 1935 surplus available for com- 
mon stock was $2,595,387, equal to 
$2.20 a share on 1,177,652 shares of 
common stock. 


Profit Reported 


MILWAUKEE.—The first profit in 
seven years has been reported by 
the Harnischfeger Corp., for the 
year ending Dec. 31, 1936. It 
amounted to $199,800 against a loss 
of $83,000 in 1935. The last previous 
profit was $66,000 in 1930. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, FEBRUARY 26, 1937 
(Furnished by Wm. C. Roney Company, Union Guardian Bldg., Detroit) 
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Dayton Rubber 
Buys Balance of 


N. C. Company 





CHARLOTTE, N. C.—The Day- 
ton. (Ohio) Rubber Mfg. Co., 
which a year and a half ago took 
over the name and much of the 
equipment of the McClaren Rub- 
ber Co. of Charlotte, has bought 
the rest of the plant and equip- 
ment in Charlotte, including the 
McClaren branch and the Mce- 
Claren factory. 

A. L. Freelander, president of 
the Dayton company, in announc- 
ing the deal in Charlotte this 
week, would not give out the sum 
of money involved, but it is 
understood to be considerable, as 
the old McClaren plant employed 
450 people and had an annual 
payroll of $500,000. 

Freelander’s statement indicates 
that the Dayton company will 
start manufacturing operations at 
the McClaren plant here in the 
near future. He says that the 
McClaren branch and_ district 
sales offices will be moved into 
the factory and that all service 
and shipments will be handled 
from the former Palmer street 
plant. P. W. Horn, who has been 
in charge of the district organi- 
zation of the Dayton company, 
will be in charge of the expanded 
operations. 


Parts Maker Files 


MADISON, Wis.—Articles of in- 
corporation have been filed here by 
the Gudgeon-Wemmer Mfg. Co., to 
manufacture pumps and automobile 
appliances covered by patents ob- 
tained by S. A. Gudgeon and J. B. 
Wemmer. Capital structure of the 
new firm is $100,000. 


Bender Files 

CLEVELAND— Registration 
statement for 125,000 shares of $5 
par value common stock has been 
filed with the Securities and Ex- 
change Commission by Bender Body 
Co. Principal underwriters are Wm. 
J. Mericka & Co., Ince., Cleveland, 
and Carlton M. Higbie Corp., De- 
troit. Maximum offering price is $13 
per share. Options to purchase up to 
a total of 125,000 shares have been 
granted the underwriters, but the 
present offering is to comprise 75,000 
shares. Net proceeds of the financing 
are to be used for additional work- 
ing capital, to discharge certain ob- 
ligations of the predecessor company, 
and for other corporate purposes. 








Glass Output Down 

PITTSBURGH. — Production of 
polished plate glass by members of 
the Plate Glass Manufacturers of 
America for January was 6,373,282 
square feet, reflecting the shutdowns 
due to strikes. This compared with 
7,371,236 square feet produced in 
December, and 17,275,632 square feet 
in January, 1936. 








Gabriel Loss 


CLEVELAND.—Gabriel Co. and 
subsidiaries report for the year 
ended Dec. 31, 1936, net loss of 
$77,368 after expenses, taxes, inter- 
est, depreciation, and after non-re- 
curring charge of $32,960 for obso- 
lescence compared with net loss in 
1935 of $112,726, after non-recur- 
ring charges of $64,616, of which 
$45,833 was result of write off simi- 
lar to that made for the past year. 


Mack Profit 


NEW YORK.—Mack Trucks, Ine. 
net profits amounted to $1,440,850 in 
1936, or $2.41 a share on the 597,335 
outstanding capital shares, and com- 
pared with a net loss of $395,616 in 
1935. The 1936 showing was the first 
substantial profit for the company 
since 1930, when net profits were 
$2,007,606. Sales last year increased 
52.4 per cent over 1935 and were 
29.4 per cent less than in 1930. The 
1936 net profits were 28.2 per cent 
less than in 1930. 


MILWAUKEE.—Briggs & Strat- 
ton Corp. report a net profit of 
$972,843 in 1936 against $1,063,324 
in the previous year. The 1936 earn- 
ings were equal to $3.24 per share 
on the 299,996 shares, including the 
2,847 held in the treasury, of capi- 
tal stock outstanding compared with 


A $3.54 per share in 1935. 
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Modern Car Styling Added 
To Fisher Guild Contest 


represented by models| reach the hands of the public} 
with the least possible cost, why | 
|don’t they eliminate at _ their 
| factories these parts that are first | 
put on, eliminate the cost of their | 
manufacture and the labor of | 
| putting them on, and install at | 
| the beginning the parts that they | 


,|make the dealer purchase dupli- | 


designs 
submitted in a nation-wide com- 
petition will be 
sough€ by the 
Fisher Body 
Craftsman’s 
Guild in 1937 as 
a means of de- 
veloping the cre- 
ative genius of 
American youth. 
This competition 
will be in addi- 
tion to the Na- 
poleonic coach- 
building contest 


cates of. That is a package they | 
'|have not discussed but I, as an | 
| independent operator, am just as | 
|interested in any national opera- | 
| tor or manufacturer in attempting 


W. A. Fisher |to give my clientele just as rea-| 


and will welcome the day when | to operate their business as free| way. Such articles as the recent 
my state or federal government | men in a manner that would per-| one written does not pave the way 
| mit the elimination of various|jn that direction whatever. 


sees fit to ask for a complete 
laydown of all facts involved in 
so-called packs of all forms. We 
will then see who has the per- 
fect right to say he is lily white 


before such a meeting with clean 
hands. 


Certainly there is a job of clean- | 


ing up to be done and packs 
should be eliminated from fi- 


nance charges and the time has| 


probably arrived when it can be 
done although we all admit that 


it is the one and only thing that | 


carried the dealers through the 
recent depression. If there is one 
factor that 
sponsible for packs in finance 
charges or packs any place in the 
automobile business, it has been 
brought about by the continuous 


is paramountly re-| 


operations that have eaten up 
By | 


all their profits in the past. 
a, I mean the insistance that 


|throw overboard a percentage of 


and the continuous demand for 
the purchase of additional tools, 
laboratory sets and even filling 
stations so that today a 
percentage of their time is spent 
in operating what you might call 
a gas and accessory business along 
with their retail operations. 

We in the independent field, 
which represents a very large 
portion of the installment busi- 
ness, are ready and willing to play 
our part in the adjustment but 


their commission to meet quotas | 


large | 


| 
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Tom Courtney, president North- 
ern Illinois Finance Corp., De- 


they outregister their competitors, Kalb, Ill. 


DETROIT.—Original motor car | ested in having their merchandise |and how many, if any, can come| the fact that they should, as some | 
| manufacturer has recently stated, | 


Cities Want Funds 

HARRISBURG, Pa. (UTPS) — 
City councilmen reéently discussed 
plans to give city streets back to the 
city and a share of the motor funds 
for maintenance with the intention 
of working out a program of sug- 
gestions for the legislature. Coun- 
cilmen contend that cars are the 
chief sources of wear on city streets 
and for that reason the city should 
have a definite share in license fees 
paid by motorists. A_ bill which 
would provide an appropriation from 
the motor fund, sets $68,000,000 as 
the amount to be distributed every 


A . | two years, $28,000,000 of i is 
sponsored by | sonable, high class and economical | pressure on dealers which makes| do feel that your paper and all! jo oe on 4 Silesec bani call 


Fisher. |service of financing as possible |it practically impossible for them| concerned should meet us_ half | $40,000,000 on a per capita basis. 

Announcement of the new pro-| ee : — . avian : — — — --- 
gram extending the influence of 
the General Motors-sponsored ed- 
ucational foundation into the field 
of industrial design was made 
this week by William A. Fisher 
president, who disclosed that four 
$5,000 university scholarships and 
other awards totalling more than 
$80,000 are being posted for this 
and the Napoleonic coach-building 
competition. The latter is being 
continued this year with more 
awards than the number posted 
last. 


The two competitions have been 
established on an equal basis. The 
university scholarships, one in the 
junior and one in the senior divi- 
sion, will be awarded the builders 
of the Napoleonic coaches and the 
model automobiles adjudged the | 
best of those submitted. There | 
are trips to the seventh Guild| 
convention for the winners of | 
regional honors, while cash| 
awards, starting with $100 for first 
place, will go to the victors in| 
each state and the District of | 
Columbia. Duplicate awards in | 
each age division bring the total | 


to 922. | 





The only limitations imposed 
upon those participating in the| 
competition in creative design are | 
practical in nature. Models may | 
be of the solid variety fashioned 
from a single block of wood, or 
other suitable material, but must 
be constructed to a scale of one 
inch to one foot and conform to 
the designated length, height and 
width, so that an actual car built 
to the same specifications would | 
have sufficient head room, leg| 
room and breadth to accommo-| 


INTERNATIONAL TRUCKS 


, 


——calapagezey ! ATTRACTIVE EASY TERMS — 


Membership in 
open to boys of from 12 to 19 years | 
old, inclusive. Those under 16 are 
enrolled in the junior division, and | 
those over, in the senior. The} 
model car and the Napoleonic | 
coach competitions will close at | 
midnight, July 1 and Aug. 2,| 
respectively, announcement of the 
award winners being made as soon | 
thereafter as possible. 


_ AT LOW RATES 


INTERNATIONAL HARVESTER has probably had more and 
longer experience with time-payment financing in the sale of its 
products than any other corporation that you might name. Long 
before the very birth of the automotive industry the builders of 
this century-old organization were selling millions of dollars’ 
worth of agricultural equipment annually, on “time.” 


International's liberal time-payment plan 
is an important sales aid for International 
dealers. It is a stimulating sales influence 
that dealers are going to cash in on. 


Readers’ Views on| 
Finance Packing 


Ic combines with all the other advantages 
International offers, to make this truck 
franchise most profitable for the dealer. 
Get in touch with our nearby Company- 
owned branch for full information on the 
International franchise in your territory. 
Learn how International Harvester branches 
work with dealers on sales and Service. Find 
out about the International Truck finance 





In the past 30 years tens of thousands of men have been 
helped to ownership of International Trucks by International 
Harvester’s extension of credit. 


(Continued from Page 16) | 
packages which are compulsory | 
purchases for the dealer are in a 
large number of cases duplicate | 


parts and when they are placed 


on the car after the dealer re-| 


ceives the car in his place of 
business, simply means additional 


labor to remove a single horn and | 


replace it with dual horns, and 
other duplicate parts with the 
possible exception of the cigar 
lighter. What becomes of the 
parts that are taken off? In 90 
per cent of the cases they are 
thrown away and you pay for this 
package. It is expected of the 
dealer at the time he purchases 
the car that he places these on 
his automobiles and adds them to 
the delivery price. 


| 
| 


If manufacturers are so inter- | 


Pay CASH on delivery for your trucks when you can, and 
save ail financing charges, but when cash must be conserved 
see what International’s liberal time- payment plan offers you. 
Inquire as to our materially reduced financing charges. 


plin on both new and used trucks. Get into 
the truck business now with International 
and make money for yourself. 


INTERNATIONAL HARVESTER COMPANY 


606 So. Michigan Ave. — ‘!NCORPORATED) 


Chicago, Illinois 


INTERNATIONAL TRUCKS 





At the Rouge Plant 
only one thing 1s 


permanent, and 


that’s chan ge 


TENSE MOMENT IN THE 


THERE’S no such thing as a private life for materials that 
go into the Ford V-8. Somebody’s poking or staring at 
them from the time they reach the Rouge until they leave. 

Take Ford glass, for instance. Millions of square feet 
of it roll steadily out of the great Rouge glass plant at 
Dearborn. The glass is smoothed and polished and test slabs 
go to the laboratory. There an instrument, very much like 
a surveyor’s transit, sights against a target of hair-fine 
parallel lines through the glass. As the glass is moved, the 
slightest distortion or flaw becomes evident before 


the peering, sharp-eyed instrument. 


F O R D 


LIFE 





<a 


MOTO R 





OF A FORD WINDSHIELD 


Finished Safety Glass—two layers of glass with a trans- 


parent cementing sheet heated and pressed between them — 
gets the same test. 

It’s tough on a piece of glass with a past— because out 
it goes, and out goes eye-strain for Ford riders. 

But even this test will change. Every day a battery of 
skilled inquisitors makes it tougher for Ford parts to pass 
with a clean bill of health. What was good enough to pass # 
year ago is bad enough today to banish a part forever. Ye= 
— things change at the Rouge every day. That’s on 


reason why “Ford Quality” is more than a slogan. 
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